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Disclaimer 

None of the information contained within this publication constitutes, or is intended to 
constitute, a recommendation by the Publisher that any particular security, investment or 
strategy, is suitable for any specific person. None of the information contained in this 
publication is, or is intended to be, personalised investment advice. Investments or strategies 
mentioned may not be suitable for all individuals. All readers should make their own independent 
decision regarding them. The material contained in the publication does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should 
strongly consider seeking advice from their own personal investment adviser based on their 
specific circumstances. Past performance is not indicative of future results. All investments 
involve substantial monetary risk, including the risk of losing one’s entire investment.

In compiling this publication, the Publisher relies upon a number of external sources. The 
publication is supplied on the basis that while the Publisher believes all the information in it to 
be correct at the time of printing, it does not warrant it’s accuracy or completeness and to the 
full extent allowed by the law excludes any liability for any loss or damage sustained by its 
readers arising from, or in connection with, the supply or use of information in this publication 
through any cause. 

No remuneration was offered for students appearing in this publication and sharing their story. 
This is the student’s story (approved by the students) and the timeline and details of all 
transactions have not been verified by Knowledge Source or Dymphna Boholt. Individual 
positions may have changed since the time of writing. Real estate investing is a dynamic 
vehicle. Cash flow and equity positions can change on a daily basis.
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I      n this book, I’m going to show you something I normally only show my elite 
coaching students. 

I wanted to take it public because I don’t think people appreciate what an 
amazing and unusual time this is.

And people really don’t realise just how massive the opportunities are right 
now!

And sure, these are unusual times generally. If I hear the word ‘unprecedented’ 
one more time I’m going to throw up into my face mask. 

But economically, and especially in terms of the property market, these are 
incredible times. Just phenomenal. 

Welcome To The  
GREAT WEALTH REBOUND OF 2021
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And so what I’m going to show you is a relatively straight forward formula that 
helps pull all the elements of this picture together. 

It’s something I call “The Wealth Rebound Formula.”

This is the formula I use to understand how big and how quick a property cycle 
rebound is going to be. 

This helps me understand whether we’re just going to get a slow spring back to 
trend, or if we’re strapping ourselves in for an almighty catapult. 

And right now… well, to be honest. I’ve never seen anything like it. 

I have literally never seen conditions line up in such an epic way. On every 
measure that matters, conditions are eye-popping. 

Let me give you a quick overview now. 

I’m going to show you what the formula is, and give you a quick snapshot of 
where each element is at right now.

This might be all Greek to you if you’re relatively new to property investing, but 
don’t worry. In the rest of the book I’ll go through each element in more detail, 
and show you precisely what’s moving the dial on each of them, and why it 
matters. 

I’ll then wrap it up, with some projections for house prices going forward. I’ll 
show you what the RBA and the Commonwealth Bank are predicting… and why 
their predictions might actually be undercooking things a bit! 

There’s a tonne of charts and info in here. I know it might get a bit overwhelming. 
But the essence of what I’m saying is captured in the Wealth Rebound Code, and 
I know you’re pretty cluey. I reckon you’ll get it. 

So let’s get into it.
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THE WEALTH REBOUND CODETHE WEALTH REBOUND CODE

So the Wealth Rebound Code is a relatively simple formula, and it looks like this:

∆$H = F(ĈY[i+M3+∆R+u.r+HHB+XA])
Let me spell out what all that means. 

So on the left side of the ‘=’ sign is the Change In House Prices, ‘∆$H’.

The great big ‘F’ there – that means “is a function of…” That’s saying that there’s 
an equation that determines the change in house prices, that is made up of all 
these other things. (I’m not going to put numbers on those coefficients for you. 
That’s proprietary knowledge. I can’t give it all away!)

CCY Y – The Land And Credit Cycle

Within the brackets, the first element is “CY”. This is where we’re at in the 18-year 
Land And Credit Cycle. We can think of this as the supercycle, and everything 
within the square brackets as the market cycle. 
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So CY, or the supercycle, works as an amplifier on the market cycle. It can work 
with, or against what’s happening in the market cycle. 

And right now, it’s acting as a massive amplifier. 

ii  – Interest Rates

Within the square brackets, driving the market cycle, the first element we come 
to is ‘i’ – Interest Rates. 

Interest rates have a massive impact on house prices, and right now we’re 
looking at far and away the cheapest interest rates in human history!

I’m not telling you anything you don’t know there. 

MM3 3 – Money Supply

Our next measure is M3 – the Money Supply. There are a few measures of money 
but I’m interested in the M3 measure because it includes bank deposits.
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When there’s lots of money in the system, and people have huge war chests 
sitting in the bank, ready to go into a deposit, then there’s a lot of latent property 
demand. 

This is exactly the situation we’ve got right now. The RBA is printing $5bn a week, 
and just letting it slosh into the financial system. 

Again, we’ve never seen anything like it. 

∆R∆R  – The Change In Rents

The Change In Rents, or ‘∆R’ gets us thinking about property like a financial 
asset. The rental return helps determine the yield of a property. Other things 
being equal, if the return of a financial asset goes up, then the price goes up as 
well. 

Right now, rents are increasing across the country at a pace we haven’t seen in 
ten years, on the back of government stimulus payments. That, in turn, is putting 
strong upward pressure on prices. 

u.ru.r  – The Unemployment Rate

The Unemployment Rate or ‘u.r’ gives us our first insight into households 
financial position. Essentially, if people have jobs that can meet their mortgage 
repayments, and the housing market kicks along ok. But when unemployment is 
high and rising quickly, then people struggle to make repayments, more forced 
sales come on to the market, and prices can fall. 

And typically, property prices only fall in periods of high unemployment.

The good news though is that there is a vast international conspiracy to drive 
unemployment down across the globe. It’s something I call “The Jackson 
Agenda”. I’ll tell you all about it when we get to this section. It will blow your 
mind. 
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HHHHBB  – Household Balance Sheets

With ‘HHB’ or the Household Balance Sheets, I’m trying to get a sense of how 
wealthy and cashed up Australian households are. Right now, household wealth, 
household savings and available cashflow (disposable income) are all at record 
highs. 

That means that households have a strong capacity to buy more properties, or 
spend more on the properties that they are buying. 

That all puts strong upward pressure on prices. 

XXAA  – The Australian External Account

With ‘XA’, the external account, I’m trying to get a sense of how well the Australian 
economy is doing overall. We have seen in recent experience that when our 
exports are booming, that brings a lot of money into the country and enables 
banks to access cheap money on international credit markets. In time, that feeds 
through into house prices. 

The mining boom of 2010-14 was a huge part of the property boom that 
followed. 

And right now, guess what. Commodity prices are booming, and Australian is 
enjoying a Mining Boom 2.0. 

Simple, right? 

So, that’s all pretty straight forward, right?

It’s ok if you’re feeling a little overwhelmed right now. 
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Most economists in the country probably have put all of these pieces of the 
puzzle together yet. I’ve only got my finger on the pulse because I’m such a 
property nerd, and I’ve been in the game for such a long time. 

But these are the strange times we’re living in. 

Anyway, through the rest of the book, I’ll try and spell out exactly where each 
element is at, and why together, they’re driving the Wealth Rebound Code into 
uncharted territory.

I’ll then wrap it up with projections from the leading economists in the country. 

Like me, they’re expecting this boom to be epic. 

But let’s start off with the first element in our market cycle. 
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Life Changed: Desley
Here's the true story of a farmer who’d never paid 
an electricity bill herself who with the right 
education, set her family up with a tax-free 
income of $160,000 a year! 
Desley had spent her adult life on a farm. Her 
family had been through it all: droughts, floods – 
you name it. Though her husband was a fourth 
generation farmer, Desley could see that the stress 
was taking its toll. In 2015, they decided to sell up, 
which gave them something of a war chest to 
work with, but they needed to create income – and 
quickly.
Desley, her husband, Murray, and their four kids 
left their farm in Queensland with nothing. Their 
furniture was 30 years old, so they put it all in a 
pile and set fire to it. Shortly after arriving in the 
Sunshine Coast, they started burning through their 
savings. They desperately needed a source of 
income but as they’d been farmers all of their lives, 
they didn’t know where to turn. 
At the time, their investment advisor 
recommended managed funds but Desley and 
Murray wanted something that ‘they could touch’. 
When Desley stumbled across an ad for Dymphna 
Boholt’s one-day seminars, she was keen to learn 
more. 

“As soon as Dymphna started talking about asset 
protection Murray was hooked. We’d come close to 

losing our farm a couple of times.”

Murray had always taken on the responsibility of 
the farm, so Desley wanted to give him a break 
and was adamant about doing the course herself. 
Joining Dymphna’s Ultimate Program and then 
Platinum Program was a steep learning curve. 
Desley had never done anything more than buy the 
family’s food and clothes. In fact, she’d never even 
filled out a tax return. 
However, the Platinum Program gave her access 
to some of the leading property experts in the 
country who helped her pull off the deals that she 
made later on.

Desley and the team knew that commercial real 
estate was the best way for them to generate 
income quickly. They were at a stage in their life 
where using a self-managed super fund made 
sense and they purchased a set of storage sheds 
for $450,000 and then followed that up with a 
$2.3M retail complex. 
These two deals were enough to create a yearly 
passive income of $160,000. Furthermore, since 
Desley and Murray are pensioners, this money is 
tax-free! This is how 
Desley did it. 

Deal 1: The Low-Ball Offer 
Desley and Murray used the money from the farm 
sale to purchase their new home on the Sunshine 
Coast outright, which gave them some stability. 
However, they were burning through their savings 
and needed some money coming in. 
Desley looked at half a dozen deals before landing 
on one. Each time she went through the feasibility 
studies, the contracts and the negotiations, she 
learnt a little bit more. Finally, she came across a 
set of 31 storage sheds in Townsville. The vendors 
were a couple in the middle of a messy break-up 
and, with Townsville in a bit of a soft patch, they 
wanted to get out. 
The sellers had an asking price of $800,000, but 
Desley decided to throw them a low-ball offer of 
$455,000. Murray worried that it might be 
insulting, but the vendors went for it!
The complex earns $42,000 a year, which puts 
$33,000 a year into their pockets after costs. 
Better yet, some of the sheds are still available for 
rent which means even more income.

DEAL 1: 31 STORAGE SHEDS
Asking Price $800,000
Purchase Price  $455,000 
Gross Cashflow  $42,000 PA
Net Cashflow  $33,000 PA

Deal 2: Knock Half A Million Off 
Although the success of her first deal gave Desley 
some confidence, her next deal really pushed her 
out of her comfort zone. 
A friend of Desley’s had recently put an offer of 
$2.8M for a shopping centre at Yeppoon, which 
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had full capacity of seven tenants. The vendor’s 
asking price was $2.88M but when Desley and her 
team crunched the numbers, they realised they 
could only make it work if they got it for less than 
$2.4M. She put in an offer of $2.325M, which the 
vendor accepted with one condition: they needed 
to close the deal within the week.

“Seriously, without ILRE, without Platinum and 
the whole team, I would still be chasing my tail, 
with no idea what I was doing. I couldn’t have 

done this alone.”

DEAL 2: SHOPPING CENTRE
Asking Price $2,880,000
Purchase Price  $2,325,000 
Net Cashflow  $130,000 pa

With her team and the guys at Pacific Law working 
over time to get the right structures in place, 
Desley and Murray drove seven and a half hours 
up to Townsville to inspect the property and close 
the deal. They signed the contract in a service 
station in Rockhampton, and the vendors signed 
the next day. 
All told, the complex will pay Desley and Murray a 
passive yearly income of $130,000.

Off-Farm Income, Off-Farm Lifestyle 
Desley has achieved what she set out to do; she 
has taken the financial burden off her husband’s 
shoulders and set her family up with stable, 
tax-free income. 
She has also found the strength and stability that 
comes with having multiple sources of income. 
Now, Desley is passionate about sharing her 
newfound knowledge with rural communities 
across Australia. Many farmers struggle with the 
intense financial pressures of farm life and Desley 
believes that our tragically high rural suicide rates 
reflect this. However, if we can set farmers up with 
sources of off-farm income, then she believes that 
this will alleviate some of that pressure. 
It’s a worthwhile cause that Dymphna Boholt has 
signed up to. It looks like there’s no stopping 
Desley and we wish her the very best of luck.

Watch the full session of how Desley set her 
family up with a tax-free income of $160,000 a 
year by clicking the link below or going to https://
youtu.be/IGXDbdmPUug

 

PRE-DYMPHNA
Property Value Equity Nett Cash Flow
PPR $920K $920K $0
SMSF $1.8M $1.8M $0
Cash $300k $300k $0
Total $3.020M $3.020M $0

POST-DYMPHNA
Property Value Equity Nett Cash Flow
PPR $1M $1M $0
Storage Sheds $445K $445K $33K
Shopping Centre $2.88M $1.88M $130K
Total $4.325M $3.325M $163K

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal 
investment adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This 
is the student’s story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna 
Boholt. Individual positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change 
on a daily basis.

https://youtu.be/IGXDbdmPUug
https://youtu.be/IGXDbdmPUug
https://youtu.be/IGXDbdmPUug
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M Y  S P E C I A L  G I F T  TO  YO U

A Free 45min 
Consultation 
With An ILRE 
Coach!
THANK YOU for reading The Great Wealth Rebound Of 2021.  I hope the 
insights it gives you will inspire you to act quickly to take advantage of the 
unprecedented property boom I predict is coming.

If you read Desley’s incredible story and want to potentially achieve similar 
results with your investments, but are not sure if I Love Real Estate is for 
you, I am offering you a unique opportunity of a one-on-one FREE 
Consultation with one of my coaches!

In this 45 minute FREE consultation you can discuss your current 
circumstances as well as your hopes and dreams for the future.

And most importantly you can ask all the questions you may have about all 
the I Love Real Estate programs on offer.

I’ve got a couple of my Coaches to set aside some appointment time for you 
– I think it will fill fast, so be quick to get the date and time you prefer. I 
apologise in advance if bookings are full or this offer has ended.

Contact Knowledge Source on (03) 9490 8888 if you miss out. 

Thanks,

TO SECURE YOUR SPOT CLICK THIS LINK

http://bit.ly/38W26fa
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Interest
RATES
 

Let’s leave the land and credit cycle to the side for the moment, and start with 
interest rates. 

This is a good way to ease ourselves into it, since most people have a pretty 
good handle on the relationship between interest rates and house prices. 

Interest rates have tumbled since Covid was unleashed on the world, and they 
could still go lower yet. 

Right now, many lenders, especially the big lenders, have chalk-board rates 
below 2%. 

That’s phenomenal. 
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When I started investing mortgage rates were well into double digits. I could 
imagine getting a mortgage rate with a one in front of it. 

And the thing is, mortgage rates could actually keep going lower. 

If you look at what’s happened to borrowing costs, there was an immediate drop 
post-Covid, as the RBA slashed the official cash rate to 0.1%.

After that though, they kept drifting south, to their current incredible lows. 

There’s a couple of reasons for this. 

The first is the RBA’s Term Funding Facility (TFF) which gives banks access to 
money at the cash rate of 0.1%, so long as they lend it out to borrowers. 

Since the TFF is a fixed rate facility, the banks have passed it on to borrowers at 
super-cheap fixed rates. 

It’s why fixed rates are so much cheaper than variable rates right now, and why 
fixed rates, as a share of total loans, are at record levels. 
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Take a look at the boom in fixed rate lending in CBA’s mortgage book:

There’s also been a boom in 4-year fixed rate mortgages, as people lock in the 
cheap money for as long as possible. 

 

The second factor driving this is more of a global story.  Money is cheap 
everywhere right now. Since banks tap a lot of their money from international 
money markets, they’ve got access to a tonne of cheap capital right now. 

It’s not 0.1% cheap, but it’s still cheap.  And this, along with inter-bank 
competition, has seen mortgage rates collapse. 
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Predictably, when interest rates tank, mortgage lending goes through the roof, as 
people look to capitalise on super cheap rates. 

And you can see that in all the measures of mortgage lending. They’re booming. 
CBA’s book has gone vertical:

But this is across the board:
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And, just as predictably, when finance booms, so do prices.

The investment bank UBS lines the two up, and given where mortgage lending 
has gone, they reckon house prices are heading to 15% year on year in the very 
near future. 

 

And after that, who knows where we’ll end up. At lot of that will come down to 
where interest rates go from here. 

And while the official cash rate has hit the floor and isn’t going any lower, as I’ve 
said, it’s not the only factor influencing mortgage rates. 

The RBA has other tools at its disposal, and trends in global money markets are 
also a factor. And the direction is still towards cheaper, more abundant money. 

So the question is live. Rates are cheap. Super cheap. This element of the Wealth 
Rebound Code is already off the charts.

But there is every chance they could still go lower yet. 
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The Change 
IN RENTS
 

Let’s stay with something that’s relatively straight forward – the change in 
rents. 

The change in rents, or ‘∆R’, gets us thinking about property like a financial asset. 
The rental return helps determine the yield of a property. Other things being 
equal, if the return of a financial asset goes up, then the price goes up as well. 

Right now, rents are increasing across the country at a pace we haven’t seen in 
ten years, on the back of government stimulus payments. That, in turn, is putting 
strong upward pressure on prices. 

Currently, national rental prices are growing at 3.2%. That’s up from just 1.5% pa 
pre-Covid, so it’s a huge acceleration in rental price growth. 
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And this is the national picture, which disguises some compositional changes. 
Some regional areas are going bananas right now!

In part this is driven by huge government spending programs that have put 
money in people’s pockets, and fuelled rental growth in completive rental 
markets. 

But it is also driven by a surging economic recovery, which is seeing rental 
growth in some cities – like Perth and Darwin in particular - absolutely booming!
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But you can see that in pretty much every capital city except Melbourne, rents 
are growing more than 3% a year. 

That’s very solid growth. 

What’s more, its not clear that rental prices are slowing down any time soon 
either. 

So watch out for this. I’m not seeing a lot of people talking about it. 

But rents are a key factor influencing house price growth, and another element 
of the Wealth Rebound Code that’s almost off the charts. 
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Life Changed: Shiral
Let's take a break to discover how this young man 
from Sri Lanka turned $40,000 into $32 million of 
property deals – in just five years.
Born into a humble household in Sri Lanka, Shiral 
never had much money growing up. He 
remembers at one stage his father didn’t have 
enough to pay for his karate uniforms, and he had 
to quit. 
When he was 17, Shiral’s father suddenly passed 
away. This taught Shiral that are no certainties in 
life so he became driven to work hard and become 
financially secure.
Shiral and his teenage sweetheart, Chani, worked 
incredibly hard to set themselves up. They studied 
very hard and came to Australia to work as nurses, 
both going on to do post-graduate study.
They both then got ‘good jobs’; Shiral became a 
Clinical Nurse Specialist and worked in 
management positions. To save for a house they 
both worked long shifts, often leaving at 6:30 in 
the morning and coming home at 11:30 at night.  

“A lot of people at work said, “Oh you’re going 
to go broke. You’re not going to make it.” I didn’t 

argue but I didn’t let it stop me either. Don’t listen 
to people who have never done anything.”

But Shiral felt that there must be more. He wasn’t 
there when his sons first started to speak, or when 
they first started to crawl. He was living to work. 
To make matters worse, Shiral couldn’t see a way 
out. Robert Kiyosaki, the author of Rich Dad, Poor 
Dad, says that a job is a short-term solution to a 
long-term problem, and Shiral knew that as long as 
he was trading time for money, they’d never be 
able to live the life they dreamed of. 
One day, one of his colleagues invited him to a 
one-day event Dymphna Boholt was running, and 
this gave Shiral the hope he was looking for. He 
threw himself into the study materials, watching 
the training videos over and over. 

“I’ve done very well, but I didn’t come up with any 
of this. I learnt these systems from Dymphna. I just 

made them happen.”

In the meantime, Chani was jealous. Shiral was 
spending more time with Dymphna than with her. 
But the study paid off. Shiral and Chani had just 
$40,000 to work with, but Shiral identified some 
strategies that could get them moving forward, 
and in his first deal Shiral turned that $40,000 into 
$150,000.
That gave Shiral and Chani the start they needed, 
and after another couple of similar deals, Shiral 
moved into larger development deals. His first was 
a 26-lot subdivision, which created over $2 million 
in profit for Shiral and his investors. 
From there, Shiral and Chani were on their way. 
They have now organised two more deals, each 
one bigger than the last, and they have almost  
$32 million worth of property completed or in 
progress. More importantly, Shiral and Chani now 
earn almost $100,000 a year from their 
investments. This has enabled Shiral to quit his 
nursing work and stop trading time for money. 
And, they were able to do all this in less than five 
years. This is how they made it happen. 

Deals 1 & 2: Starting with nothing  
Through all of his study, Shiral learnt about 
property options. An option is the right, but not the 
obligation, to purchase a property. That gave Shiral 
the ability to complete the deal before he was 
required to pay for it.
He found three vacant lots in north-west Sydney, 
engaged a builder, and sold them on as house and 
land packages. The option fee and the legal cost 
Shiral $40,000, but he created a profit of $150,000 
on the deal in a matter of months. 
This worked so well that Shiral did it again, turning 
a quick profit of $75,000 on another three-lot deal.

Deal 3: Bigger This Time 
Dymphna had taught Shiral that it’s best to 
become an expert in a small number of strategies, 
rather than running around and trying lots of 
different things. So Shiral went for another option 
deal, only this time on a parcel of 11 lots. 
Using the same builder, Shiral created half a 
million dollars in profit, of which his share was 
$400,000.

“Successful completion of projects not only 
benefitted myself but also the people that trusted  

in me – thanks to Dymphna‘s Education."
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DEAL 1: RIVERSTONE NORTH WEST SYDNEY
3 Lots sold as House & Land 

DEAL 3: RIVERSTONE NORTH WEST SYDNEY
11 Lots sold as House & Land 

PRE-DYMPHNA PROPERTY VALUE EQUITY DEBT 
PPR	 $650,000	 $200,000	 $450,000 
CREDIT	CARD	 -	 -	 $20,000

POST-DYMPHNA PROPERTY VALUE EQUITY CASHFLOW 
DEALS	&	DEVELOPMENT	 $4,300,000	 $3,020,000	 $100,000

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal 
investment adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This 
is the student’s story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna 
Boholt. Individual positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change 
on a daily basis.

Deal 4: Into the big league 
At this point, north-west Sydney was becoming too 
expensive, so Shiral went looking for deals in 
south-west Sydney. He did a letter-box drop 
himself, walking door to door on foot, dropping off 
bright pink envelopes with offers to buy. 
This turned up a large three-acre property that 
Shiral engineered into a 26-lot house and land 
project. That deal alone has created over $2 
million in profit. 

Deal 5: A system that works 
Shiral now has a system he knows and loves, and 
he has secured another 26-lot project in Sydney’s 
south-west. The DA is with the council now, and it 
should also create several million dollars in profit. 

 

DEAL 5: AUSTRAL SOUTH WEST SYDNEY
26 Lots Land Subdivision 

Dreaming big, remaining humble
In just five years Shiral has created a personal 
fortune of over $4 million and has created an 
income stream of over $100,000 a year. He has 
quit his day job and finally has the time he wanted 
to spend with his family. 
However, Shiral and Chani remain humble, and 
they currently sponsor five children in Sri Lanka 
through school and university. They want them to 
have the start in life that they had to fight so hard 
to achieve themselves.  

Watch the full session of how Shiral and Chani 
turned $40,000 into $32 million of property deals 
in just five years by clicking the link below or 
going to https://youtu.be/CgnspXk6_6Y

https://youtu.be/CgnspXk6_6Y
https://youtu.be/CgnspXk6_6Y
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The
UNEMPLOYMENT RATE
 

From here we start to head more into our economicsy concepts. 

The unemployment rate or ‘u.r’ gives us our first insight into households’ 
financial position. Essentially, if people have jobs that can meet their mortgage 
repayments, and the housing market kicks along ok. But when unemployment is 
high and rising quickly, then people struggle to make repayments, more forced 
sales come on to the market, and prices can fall. 

And typically, property prices only fall in periods of high unemployment.

Fortunately, right now, the prospects for the labour market are actually really 
good. 
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The Aussie labour market held up much better in 2020 than anyone was 
predicting. 

Take a look at this chart here. This shows you the RBA’s forecast for the 
unemployment rate at various stages of last year. Initially, they saw it peaking 
out somewhere around 10% - which a lot of people were saying was optimistic!

 

In the end, the unemployment rate barely got past 7.5%. 

And since then, it’s come back much more quickly than people expected 
too. In February – the latest data we’ve got at time of going to print – the 
unemployment rate fell to 5.8%. 

That was down a full half a percent. It was a big move. 
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It’s big in the sense that it gets us back in the fives much more quickly than pretty 
much anyone was expecting. 

And it’s big because it puts us within striking range of the RBA’s “4-point-
something”. We could potentially see an unemployment rate with a four in front 
of it sometime this year. 

Remember, that “4-point-something” unemployment rate is what the RBA says 
they need to see before they’ll even think about lifting interest rates. 

So the employment data is an important swing factor right now, and it’s moving 
much more quickly than you’d normally expect. 

When you break it down, we saw a bumper month of job creating. 

Full-time jobs surged by 89,100 in February whereas part-time jobs fell by a 
whatever 500:
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90,000 full-time jobs in a single month? That’s massive. That’s normally what 
you’d get out of an economy hitting full-stride, which is about where I think we’re 
at, although we’re still playing a fair bit of catch-up. 

And you can see that here. Employment is back around Covid levels, so that’s 
good, but if you look at where we probably would have been if the pre-Covid 
trends had continued, we’re still a bit below trend. 
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The labour market still owes us about a year’s worth of job-creation, although 
that does seem to be coming online now. 

By state, Queensland is going great guns, despite a relatively heavy reliance on 
tourism. Victorian employment is also up over the year. 

 

So yeah, all in all we’re in pretty good shape. 

And going forward, there’s nothing but sunshine. 

The online employment site, Indeed give us a nice window into this with their 
job ads data. 

On the whole, the Covid crash was way sharper than it was in the GFC, but the 
rebound has also been much stronger. 
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During the GFC, job ads dropped to below 60% of volumes after seven months 
and stayed there for four to five months before starting to return. COVID hit rock 
bottom in April and starting to return from May.

In other words, in the first three weeks of March 2020 job ads fell as much as they 
did in the first three months of the GFC.

But, we’re well and truly in the rebound, with applications and vacancies more 
balanced for now. Indeed actually say it’s become a bit of a “job seeker’s” 
market. 
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There’s an industry story here too. Consumer services jobs were hit pretty hard 
as the services sector went into lockdown, although even that sector has largely 
recovered now. Only professional services job ads remain below their pre-Covid 
levels now. 

However, beneath this story of broad based recovery has been a pivot to casual 
and part-time work.  Full-time job ads still make up the majority of job ads, but 
there are definitely more casual and part time jobs on offer these days. 
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This is not surprising. Many employers will want to see clearer signs that the 
economic recovery is established before committing to expanding their full-time 
work force. 

But I would expect these temporary jobs to transition to more permanent ones 
in the months ahead. 

So all in all, the jobs market is strong, and the unemployment rate is set to 
continue to fall. 

And that’s all before you get to a vast international conspiracy seeking to drive 
unemployment as low as possible. 

That’s something I call “The Jackson Agenda”. You can read all about it in the 
next section. 
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Life Changed: Natasha & Zane
With the right education and support this young 
mum became a full-time property investor …  
and brought her family home to Australia.
For seven years Natasha had been living in 
Indonesia, as her husband, Zane, worked long 
shifts on the mines. When the air pollution in 
Jakarta put her youngest son in hospital with 
breathing disorders, she knew she had to get her 
family back to Australia. 
In her early forays into property, Natasha had 
made some classic mistakes. She and her 
husband had over-capitalised on their principal 
place of residence (PPR) and they had bitten off 
more than they could chew with a six-unit 
apartment block. This put her family into what she 
describes as a ‘deep hole’. 
One day, Natasha tuned into one of Dymphna 
Boholt’s webinars from her bedroom in Indonesia 
and she quickly realised that there were smarter 
ways to be a property investor. Plus, Dymphna’s 
students’ success stories rekindled her long-held 
passion for property. 
Zane, however, needed some convincing. They lost 
a lot of money on their previous investments and 
were struggling financially. It was a case of once 
bitten, twice shy. Natasha also had her step-dad’s 
voice in her ears, telling her that property 

development was “no place for a woman.”
Natasha had to dig deep and believe in herself. 
Fast-forward three years and her self-belief has 
paid off. 
With the support of the I Love Real Estate 
community, Natasha is working on a deal that 
could potentially deliver a profit of $2.7M. More 
importantly, Natasha’s property investing has 
given her financial freedom and allowed her to 
bring her husband and three sons home to 
Australia. This is how she did it.

“My step-dad was a developer. He always told that 
women just don’t do that. He was old school."

Deal 1: Doing The Ground Work 
Natasha knew that she had to sort out her PPR, 
which was being rented out at the time. First, she 
sacked the real estate agents and decided to 
manage the property herself. 
Then Natasha renovated to increase the rental 
yield. The property is now neutrally geared but 
Natasha plans to sell and free up money for other 
ventures. 

Deal 2: Get reliable tenants  
In 2016, Natasha bought an investment property 
online, without seeing it in real life. The real estate 
agent who sold the house had recently put tenants 
in who couldn’t afford the rent and were selling 
drugs out of the garage. By the time the property 
settled, the tenants hadn’t paid rent in a month. 
Natasha’s first step was to find some reliable 
tenants. She’d been inspired by some of 
Dymphna’s students’ success stories and decided 
to renovate and turn the property into a room-by-
room rental. 
The property is fully tenanted and brings in $810 
per week. Natasha finally had an investment 
property that was putting money in their pocket 
and her husband was happy about it.

DEAL 1: PPR
• Sacked the real estate agent                   • Found reliable tenants that pay rent 
• Fixed some things that were costing money
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Deal 3: Renovate An Original 70’S House 
With renewed confidence, Natasha bought a 
property that hadn’t been renovated since it was 
built in the 1970s. Again, she bought it without 
seeing the site. She spent $90,000 on renovations 
and increased the property’s value by $140,000, 
with an equity gain of $50,000. 
When she consulted a real estate agent, Natasha 
was told she could only get $300 per week for it. 
That wasn’t going to cut it, so she turned it into an 
Airbnb rental. 
Now, the property earns Natasha close to $30,000 
a year, putting more than $17,000 worth of positive 
cash flow in her pocket. 

Deal 4: A Quick Profit Turnaround  
Natasha decided to buy yet another property 
online, without seeing the site. She knew what she 
was looking for and found a dual-lot, single title 
property in Townsville. With a small renovation 
and boundary realignment, Natasha created two 
blocks. After advertising one as a rent to own deal, 
she was able to sell on vendor finance. The final 
sale price was $450,000, which turned around a 
quick $165,000 profit. 

Deal 5: Stepping into property 
management 
Natasha quickly realised that she had a gift for 
managing projects, and since her last Airbnb had 
gone so well, she started looking for a co-hosting 
deal, where she could do day-to-day management 

on someone else’s property. She found one in 
Perth earns more than $6,000 a year in 
management fees.

A Professional Property Investor  
is Born
With Natasha’s property portfolio performing so 
well, her husband Zane has finally come around 
and has even started hunting for deals. Now, their 
three boys are getting in on the action! 
Most importantly, Natasha built a career for 
herself while living in Indonesia. For the first time 
in a long time, Natasha and Zane are able to see 
themselves and their family back home in 
Australia.

“I did all of this online. Everything you need is 
there – the training, the resources, an amazing and 
supportive community. If I can do it anyone can.”

Watch the full session of how Natasha became a 
full-time property investor by clicking the link 
below or going to https://youtu.be/zHBB42-o18A

 

CASH FLOW PER ANNUM PRE DYMPHNA POST DYMPHNA
PPR	 -$6831	 EVEN
PROPERTY	2	 -$10,098	 +$13,936
PROPERTY	3	 	 +$17,140
PROPERTY	4	 	 +$27,824
TOTAL -$16,929 +$65,731

DEAL 3: RENO AIRBNB  • Bought $201,000  • Spent $90,000  • Revalued $340,000  • $17,140 Cashflow

BEFORE AFTER

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal investment 
adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This is the student’s 
story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna Boholt. Individual 
positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change on a daily basis.

https://youtu.be/zHBB42-o18A
https://youtu.be/zHBB42-o18A
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M Y  S P E C I A L  G I F T  TO  YO U

A Free 45min 
Consultation 
With An ILRE 
Coach!
THANK YOU for reading The Great Wealth Rebound Of 2021.  I hope the 
insights it gives you will inspire you to act quickly to take advantage of the 
unprecedented property boom I predict is coming.

If you read Natasha & Zane’s incredible story and want to potentially achieve 
similar results with your investments, but are not sure if I Love Real Estate is 
for you, I am offering you a unique opportunity of a one-on-one FREE 
Consultation with one of my coaches!

In this 45 minute FREE consultation you can discuss your current 
circumstances as well as your hopes and dreams for the future.

And most importantly you can ask all the questions you may have about all 
the I Love Real Estate programs on offer.

I’ve got a couple of my Coaches to set aside some appointment time for you 
– I think it will fill fast, so be quick to get the date and time you prefer. I 
apologise in advance if bookings are full or this offer has ended.

Contact Knowledge Source on (03) 9490 8888 if you miss out. 

Thanks,

TO SECURE YOUR SPOT CLICK THIS LINK

http://bit.ly/38W26fa
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The 
MONEY SUPPLY 

One of the novel innovations we saw in the Covid response was an Australian 
version of Quantitative Easing, or money printing. 

The RBA completed their first print run of $100bn in February, and then promptly 
committed to another. 
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They’re currently banging out a cool $5bn… every week! 

Yeah. Like it’s nothing. 

Which it actually is. It is literally nothing to the RBA because they just press a 
button on the computer and BRRRR – brand new money. 

Hooray!

Anyway, this means that the RBA is further expanding their balance sheet. 
So when the RBA prints money, it uses that money to buy assets (typically 
government bonds), and so their balance sheet ‘expands’. 

(Don’t you wish you could do that?)

Anyway, this is what their balance sheet looked like before the most recent 
announcement:

So the RBA’s balance sheet was already looking bloated, even before the most 
recent announcement. 

Since Covid struck, the RBA’s balance sheet has doubled, from $160bn to over 
$320bn. 
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Pew. 

On top of that, you can add what’s left on the current printing program, which 
ends in April, and the fresh commitment of another $100bn, which will take us 
through until September. 

All told, we’re looking at a tripling of the RBA’s balance sheet.

It’s massive. 

What impact does this have on the economy?

Well, that’s where I thought this chart was interesting. This is the American story:

 

This comes from Lyn Aiden Investment Strategy, via Twitter. The point Lyn 
is making is that when money printing happens without huge government 
spending, then it just sort of gets mopped up by the financial sector. 

Huge demand for government bonds drives down their prices, which suppresses 
interest rates across the economy.
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That obviously has a real impact – particularly on financial assets (remember the 
US stock market tripled between 2010 and 2019) – but it mostly ends up being 
contained to financial markets. 

What happens though when there’s massive government spending to go with it, 
is that that freshly printed money escapes the financial system, and gets into the 
real economy. 

The government takes the money they get for their bonds, and spends it, 
on roads or schools or trips to Thailand or whatever.  When it enters the real 
economy, it pushes up the money supply. 

And that’s what the most recent episode shows us. Massive money-printing, 
combined with massive government spending, has caused a massive expansion 
in the money supply. 

That, in theory, should bid the price of everything up, but hard assets in 
particular. (That is, it’s super bullish for property.)

So what’s happening in Australia? We’ve got the expansion of the balance sheet. 
We’ve got the money printing. Do we have the spending?

Yes. Yes we do. 
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On current estimates, the government (state and Federal combined) are 
spending the equivalent of 15% of GDP in 20/21 alone!

It’s huge!

That means, that we’re going to see a huge expansion in the money supply. 

Our M3 measure of money captures this, and you can see that it’s currently 
growing at close to 15% p.a – on the back of currency that is growing at close to 
20% p.a.

 

And that’s even though we’re only part way through the RBA’s second instalment 
of $100bn… and most analysts expect there will be a third round when this one 
ends in September. 

So we’re talking about a colossal expansion of the money supply. 

But why is it so big? 

If the jobs market is looking good, the economy is bouncing back, why are we 
printing so much money?
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To understand that, we have to get under the hood of a vast international 
conspiracy… sorta. 

It’s something I call ‘The Jackson Agenda’. 

THE JACKSON AGENDATHE JACKSON AGENDA

I want to introduce you to what I think is one of the most important geo-political 
developments of recent years…

… and one that almost nobody is talking about. 

What I’m talking about is a behind-the-scenes agreement between the captains 
of international finance.

That might sound scary. It might sound a bit evil-aliens conspiracy theory.  But 
it’s actually an agenda to make ordinary people wealthier… and you too if you 
know what you’re doing. 

It’s something I call “The Jackson Agenda” – I’ll explain why in a sec. 

But the Jackson Agenda is turning 30 years of politics on its head. It’s turning 
30 years of monetary policy orthodoxy on its head. It’s an entirely new way of 
thinking about the economy. 

It’s a total game changer. 

Now some of you might have noticed that there’s a puzzle in global economics 
right now. 

Covid has created a lot of confusion, and it’s exactly this confusion that the 
global financial elite are using to usher in these changes. 

But let me cut through the confusion and spell it out for you.  The puzzle is this. 
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The economy is back on track. The labour market is back on track. Things are 
getting back to ‘normal’ (well, how things were pre-Covid, anyway.)

So if they economy is back on track, why is the RBA: 

… keeping rates and record lows and promising not to touch them till 2024?

…. Ramming credit into the mortgage market through the Term Funding Facility 
(TFF)?

…. Promising to keep printing $5bn a week from here until September and 
probably beyond?

Why are they doing that? Why do they seem intent on running the economy red-
hot?

The answer to that is… wait for it…

Donald Trump. 

No, I’m serious. It’s Donald Trump, or more specifically, the political forces that 
Trump catalysed and unleashed on the world. 

Remember, a lot of the anger that Trump tapped into was aimed at the ‘financial 
elite’.

The perception, and it was probably fair enough, was that the global economy 
was being run to benefit big business, and ordinary people were being left 
behind. 

And it wasn’t just that ordinary people weren’t able to buy Teslas. 

Ordinary people were dying. 
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In America, there was an epidemic of drug abuse, alcoholism and suicide. 
As businesses, and particularly manufacturing “off-shored” it destroyed 
communities in working class America. 

The end result was a surge in so-called “Deaths of Despair” – suicide, drugs 
(particularly opioids) and alcohol. 

 

What’s more, if you were working class in America (didn’t have a BA degree), your 
life expectancy was actually going backwards!
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That picture tells the story right there. If you were rich and well-educated, the 
rise of globalised trade was awesome for you. 

But if you were working class in rural America, it was a disaster. Your 
communities were destroyed, and your life expectancy was actually going 
backwards. 

The most powerful economy on Earth couldn’t stop people dying from deaths of 
despair on a massive scale. 

Something was broken and nobody was talking about it. Anger was brewing and 
seething under the surface and no one was talking about it. 

Both sides of politics were in the pocket of those companies and people that 
benefited from globalisation, and so no one was talking about it. 

And then came Trump. Trump started talking about it. 

He recognised that huge parts of the country were really angry, and he sought to 
catalyse that anger into a political movement. 

He, quite successfully, portrayed himself as a ‘working class President’.
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He actually said, “In many ways, I see myself as a working-class President.”  Sure. 
Totally. This is totally a portrait of a working-class family:

But whatever. It didn’t matter. Finally someone was talking about the plight of 
working-class America. Finally someone was listening. 

Historians can debate whether Trump actually helped the cause of working-
class Americans or just took them for a ride. 

But it is definitely true that in the chaos that defined the Trump presidency, 
everything changed. It literally ended with a wild coalition of disaffected people 
storming the Capital. 
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The elite were scared. The traditional anchor points of power realised that 
something had to change. They had to make the economy work better for 
ordinary people, or they would be destroyed. 

This has a few manifestations across the different halls of power. But when it 
comes to managing the economy, it has given us the Jackson Agenda. 

The Jackson Agenda is actually pretty simple. It goes something like this:

“To counter Trumpism, we must run the economy hot to get unemployment down 
and wages up.”

That is, we’ve got to make the economy work for working people.

(I know, what a radical idea! But Trump shows us that this wasn’t front and 
centre for the world’s financial elite, so we can thank Trump for putting that idea 
back on the table.)

But this idea is coming to dominate discussions at central banks around the 
world. 

The key players here are Janet Yellen (who was the notoriously dovish Chair 
of the Fed, and is now heading up the Treasury in the Biden Administration), 
Jerome Powell, the current chair of the Fed, and our own Phil Lowe, Governor 
of the RBA.
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It’s an idea that been driven by the world’s central banks, and is steadily making 
its way into fiscal policy thinking at the world’s treasuries. 

It’s why I call it the Jackson Agenda. It’s an idea that emerged to prominence at 
the Kansas Fed’s Jackson Hole Economic Symposium – it’s like Woodstock for 
Central Bankers. 

But as I said, the idea is that to get unemployment down and wages up, you 
need to run the economy much hotter. And for central banks, that means being 
much less scared of inflation. 

You can see the shift in thinking and the shift in tone in Phil Lowe’s most recent 
speech on March 10. 

I’ve pulled out the key parts. 

“I also want to emphasise that the monetary stimulus is 
not just about achieving an inflation rate of two point 
something. 

It is just as much about achieving the maximum 
possible sustainable level of employment in Australia. 

Unemployment is a major economic and social 
problem and the Board places a high priority on a 
return to full employment.”

That’s the steely-eyed resolve we’ve come to expect from Australia’s number one 
money man. 

But there’s something new here– the focus on full employment. That’s been a 
peripheral goal forever, but Lowe is moving to front and centre. 

He’s making the argument that without a booming jobs market, we’re not going 
to see wages growth pick up, which is what needs to happen before inflation can 
get itself out of the gutter. 
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For inflation to be sustainably within the 2 to 3 per cent range, it is likely that 
wages growth will need to be sustainably above 3 per cent...

Currently, wages growth is running at just 1.4 per cent, the lowest rate on 
record. Even before the pandemic, wages were increasing at a rate that was not 
consistent with the inflation target being achieved. Then the pandemic resulted in 
a further step-down. This step-down means that we are a long way from a world in 
which wages growth is running at 3 per cent plus.

A long way indeed. Check out the graph:

 
We haven’t seen wage growth in the 3s and 4s for like ten years. I don’t see that 
happening any time soon… and neither does the RBA apparently.  

And it’s definitely not happening until we eat up a lot of slack that’s currently in 
the labour market. 

How much slack?

Well, Phil Lowe reckons we probably need to get unemployment down to 
something with a four in front of it before that’s going to give wages a wiggle on. 
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Over the past decade, the estimates of the unemployment rate associated with 
full employment have been repeatedly lowered both here and overseas. So there 
is uncertainty. 

But based on this experience, it is certainly possible that Australia can achieve 
and sustain an unemployment rate in the low 4s, although only time will tell. As 
we progress towards full employment, we will be relying on the wages and prices 
data to provide a signal as to how close we are. 

The current signal is that we are still a long way away from full employment. Yup. 
We’re miles off. 

And that’s even before we get to all the structural headwinds for wages growth – 
like a massive pandemic and global labour pool deflation. 

So this is the Governors way of signalling to the markets that unemployment is 
the new game in town. 

Until the RBA gets the unemployment rate it wants, and the wages growth it 
wants, it’s going to keep running the economy super hot. 

The global elite are not going to get Trumped again. 

From here on, it’s all about jobs. And that’s not some empty political slogan this 
time. They’re really committed to it. 

This is the new reality. This is the Jackson Agenda in action – using super cheap 
money to create jobs for everyone who was left behind.

And if asset prices boom along the way, well so be it. 
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THE WEALTH EFFECTTHE WEALTH EFFECT

There’s something else you need to know here. For the RBA to pull this off, they 
need you to feel much, much wealthier. 

It’s something called ‘The Wealth Effect’. 

I don’t know if you’ve picked up on it, but there’s a drive to make you richer. Are 
you feeling it?

Gina Reinhart is. All the rich-listers are. Their wealth has jumped a staggering 
24% in the past twelve months. Gina’s has doubled. Doubled! 

According to the AFR:

Despite a global pandemic dominating global economies the top 200 richest 
Australians increased their collective wealth by 24 per cent in 2020 to $424 billion.
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Australia now has a record 104 billionaires, including seven people in the elite “ten-
digit club” with a wealth exceeding $10 billion.

Mining magnate Gina Rinehart is once again Australia’s richest person, having 
increased her wealth two-fold in just 12 months.

Ms Rinehart topped the Australian Financial Review Rich List for 2020 with a 
personal wealth of $28.89 billion, a figure up 109 per cent on last year.

Partly that’s a mining story and it’s related to the mining boom. But most rich-
listers aren’t from the resources sector, and their wealth is booming too. 

No, it’s a cheap money story. 

Money is so cheap (I say cheap. It’s practically free!) But it’s so cheap these days 
that those with deep pockets are making a motza. 
And while the 1% always make out like bandits in a crisis, there’s a push to make 
ordinary Australians wealthier too. 

And it’s working. 

In fact, household wealth hit fresh record highs at the end of 2021, and the 
quarterly increase in wealth was the biggest in 11 years!

 



50

T H E  G R E AT   W E A LT H  R E B O U N D  O F  2 0 2 1

Household wealth is now up a pumping 7 percent on a year ago – despite the 
worst recession in decades. That’s not bad. 

Even the young’uns are feeling wealthier. At least one study of Gen Z and 
Millennials found that four in five are wealthier now than they were pre-Covid:

Gen Z-focused money education platform Flux surveyed 807 of its followers on 
social media site Instagram in February, finding the crisis has had a positive effect 
on the personal finances of many young Australians, notwithstanding the broader 
economic downturn.

The vast majority of respondents (82 per cent) to the poll indicated that they were 
in a better financial position now than before the pandemic hit early last year.

Government stimulus, financial returns from investment markets and an ability 
to save income amid the state-imposed lockdowns were among the key reasons 
identified.
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Ahh. Investing Gainz. I know that one. 

So Australians, despite the Covid recession, are feeling a lot wealthier. But none 
of this is an accident. 

This is exactly what the RBA wants to happen. It’s something called ‘The Wealth 
Effect’.  When Aussies feel wealthier, they go out and spend more, and that’s 
good for the economy. 

It’s a virtuous circle. The wealthier we are, the more we spend and consume, and 
the wealthier we all become. That’s the wealth effect. 

And the easiest way to help Aussies feel wealthier is for house prices to go up. 
(Over half the gain in wealth in the last quarter of last year was due to rising 
house prices.)

So the RBA is very happy to see house prices rise. A couple of years ago, the RBA 
published research that found that a 1 per cent increase in the value of housing 
wealth will lead to a 0.16 per cent increase in the long-run level of consumption.

So that’s a pretty decent bang for your buck. And this is also why house prices 
and share prices tend to move together. 
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When house prices rise, they spend more, which boosts revenue and profits, 
which in turn boosts share prices. 

This is the wealth effect in action. And so this is why the RBA is more than happy 
to run the economy very hot over the next few years. 

And they’re happy to see house prices soar too, because they know a lot of that 
is going to feed back into the economy and boost growth. 

The wealth effect is in full effect. 

So I wouldn’t be on the other side of this bet – of this push to make Aussies 
richer. There’s a saying in America: “Don’t fight the Fed.”

My advice? Don’t rumble with the RBA. 
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Life Changed: Foong & Paul
How Foong turned her back on the traditional 
wisdom of property investing and ‘good jobs’ to 
earn $490,000 in a single year.
Foong did all the right things. She worked hard and 
on her accountant’s advice, bought as many 
negatively geared properties as she could. But it 
left her $70,000 in the red each year, and she was 
working so hard that she couldn’t care for her 
infant sons. Thankfully, her introduction to the 
world of profitable, cash-flow positive properties 
has been a game-changer.   
After Foong’s father passed away, her family sent 
her from Malaysia to Australia to seek her 
fortunes. Her family wanted her to become a 
doctor, and she effectively had two years to learn 
English and top the state in her HSC exams. 
Although this was a practically impossible task, 
Foong gave it everything she had, scoring an 
almost miraculous 94%. However, this was still 2% 
short of what was required to enter medicine so, 
again, following her family’s wishes, Foong studied 
pharmacy.    

  “Those properties were blood-suckers. They were 
like leeches. And when my mum got sick, we just 

couldn’t do it anymore.”

As a graduate pharmacist, Foong worked long and 
hard hours to gather money for her family, taking 
on the graveyard shifts that no other pharmacist 
wanted. This hard work allowed her to earn more 
than six figures a year and, at this point, her 
accountant’s advice was that she should start 
buying negatively geared investment properties. 
(Because, supposedly, the point of property 
investing is to minimise tax, not build wealth.)

Acting on good ‘advice’
Believing that her accountant knew what he was 
talking about, Foong did just that: steadily 
amassing a large, entirely negatively geared 
investment portfolio. 

And when she got together with her husband, Paul, 
she insisted that he too start buying negatively 
geared investment properties, because that’s just 
what you did and it was important that they were 
on the same page financially.
Over the next seven years, Foong and Paul built a 
portfolio of 14 investment properties, all of them 
negatively geared. It was a portfolio that was 
costing them an eye-watering $70,000 a year.
 The only way to pay for this portfolio was to keep 
working, so Foong continued to pour herself into 
her career. She was working so much that she 
even had to send her boys, both under three, to 
stay with her auntie through the week, seeing them 
only briefly on weekends.

It starts to come apart
Things were starting to take their toll, but it 
reached a crisis point when Foong’s mother was 
diagnosed with cancer. Foong and Paul had to 
come up with $80,000 to cover her medical 
expenses, and it almost broke them – mentally 
and financially.
Finally, Foong was ready to start considering 
whether the traditional approach to property 
investing was the right way to do things. She 
found Dymphna Boholt, and even though 
Dymphna’s strategies went against everything she 
knew, she could finally see that there was a better 
way.  

Breaking with tradition
Foong culled the deadwood from her portfolio, 
jettisoning nine properties that she couldn’t do 
much with. 
She tweaked the others to improve their rental 
yield, and in a few years her portfolio had become 
positively geared to the tune of $20,000 a year – a 
$90,000 turnaround. 
She also became an active, rather than a passive 
(buy-and-hope) property investor. Her strategy of 
choice is joint-venture renovation and 
development deals, mostly around South Australia. 
She likes joint ventures because she likes working 
with people, and she has a natural affinity for 
renovations and the creativity of interior design. 

“We bought our first positively geared  
property, and every month I could actually see  

the money coming in. I was like, ‘Wow’…  
I had to take a Valium.”

And as much as she enjoys it, this has also 
become a very profitable niche for Foong. In the 
past 12 months for instance, she has completed 
five renovation deals, for a combined profit of 
$490,000. 
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Even when she was throwing herself completely 
into her pharmacy work, she was lucky to earn 
$110,000 a year. Now, she earns four times that, 
and has a lot more fun doing so.

Her own boss now
With a thumping investment income coming in, 
Foong has cut back to working as a pharmacist 
just five hours each fortnight. She wants to keep 
her hand in the game, but she knows that her 
future is in property, not pharmacy. 

 “I work five hours a fortnight now, and I pick and 
choose my jobs. I’m the boss now.”

For her family, this has been is a challenging 
career move. The traditional approach says that 
you should get a “good job” and just work hard. 
But this is classic “poor dad” thinking and Foong 
wants more out of life. 

And as Foong’s story shows us, sometimes you 
have to break the mould to find the life that is truly 
yours. 

Watch the full session of how Foong turned her 
back on the traditional wisdom of property 
investing and ‘good jobs’ to earn $490,000 in a 
single year by clicking the link below or going to 
https://youtu.be/tYi6ts8J3Uw

TUSMORE, SA (JV DEAL)
Purchased Dec 2018  $895,000 
Renovation cost  $198,000 
Sale price  $1.4M

MILE END, SA (JV DEAL) Off market renovation
Purchased Oct 2019 $524,000 
Renovation cost  $147,000
Sale price  $895,000

PRE-DYMPHNA PROPERTY VALUE EQUITY CASH FLOW
MARDEN	PPR	 $950,000	 $340,000	 -
INVESTMENT  
PROPERTIES	(14)	 $4,700,000	 $800,000	 -$70,000	PA	

POST-DYMPHNA PROPERTY PURCHASE RENO/DEV COSTS NET PROFIT
TUSMORE	SA	 $895,000	 $198,000	 $200,000
SEATON	SA	 $409,000	 $32,000	 $35,000	
MILE	END	SA	 $524,000	 $147,000	 $135,000
WOODVILLE	STH	SA	 $537,000	 $53,000	 $70,000
CARRAMAR	NSW		 $200,000	SHARE	 MONEY	PARTNER	 $50,000

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal investment 
adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This is the student’s 
story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna Boholt. Individual 
positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change on a daily basis.

https://youtu.be/tYi6ts8J3Uw
https://youtu.be/tYi6ts8J3Uw
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M Y  S P E C I A L  G I F T  TO  YO U

A Free 45min 
Consultation 
With An ILRE 
Coach!
THANK YOU for reading The Great Wealth Rebound Of 2021.  I hope the 
insights it gives you will inspire you to act quickly to take advantage of the 
unprecedented property boom I predict is coming.

If you read Foong & Paul’s incredible story and want to potentially achieve 
similar results with your investments, but are not sure if I Love Real Estate is 
for you, I am offering you a unique opportunity of a one-on-one FREE 
Consultation with one of my coaches!

In this 45 minute FREE consultation you can discuss your current 
circumstances as well as your hopes and dreams for the future.

And most importantly you can ask all the questions you may have about all 
the I Love Real Estate programs on offer.

I’ve got a couple of my Coaches to set aside some appointment time for you 
– I think it will fill fast, so be quick to get the date and time you prefer. I 
apologise in advance if bookings are full or this offer has ended.

Contact Knowledge Source on (03) 9490 8888 if you miss out. 

Thanks,

TO SECURE YOUR SPOT CLICK THIS LINK

http://bit.ly/38W26fa


56

T H E  G R E AT   W E A LT H  R E B O U N D  O F  2 0 2 1

Household
BALANCE SHEETS 

So with the RBA committed to making you wealthier, and printing as much 
money as necessary to make that happen, it’s no surprise that households 

are doing pretty well. 

In fact, on a lot of measures, households are killing it! In fact, they’ve done so 
well, that consumer confidence is around the highest levels in a decade:
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Why?

Well, while many individuals had a rough trot with Covid, on average, Australian 
households did very well. 

Wages held up way better than expected through 2020, and with a massively 
overcooked government support program, household incomes actually 
booming right now.

 

As a result, household disposable income, which households use to spend on 
the non-essentials of life… and this includes assets. 
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Not only that, with households bunkering in the early days of Covid, or simply 
not able to get out there and spend, their saving an incredible amount too. The 
savings ratio in the national accounts is through the roof.

And their bank accounts are flush with Cash. Measures of CBA cash accounts are 
sky-rocketing. 

So of course households are happy. Why wouldn’t they be?
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The only question now is, what do we get? 

What are households going to do with their war chest?  Go out and splash it on 
shiny toys and saunas and jet-skis? 

Maybe. That often happens. Retail is probably set for a big year. 

But the other thing they often do is go out and spend it on assets. 

Particularly property. 

And that’s why household balance sheets are an important part of the Wealth 
Rebound Code. When households have money to burn, much of it inevitably 
feeds through into property prices. 

And they have a huge amount of money to burn right now. 
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Life Changed: Sanders
With the correct education and support you can 
take control of your financial future, like Sanders, 
who with 14 properties in six years turned dream 
and drive into millions.
Leaving his family behind in Zimbabwe to come to 
Australia was the hardest thing Sanders ever had 
to do. But it was a gamble that paid off, and 
Sanders has used a phenomenal run in property 
investing to set his family up for a life they never 
dreamed was possible.  
Sanders flew into Sydney airport with $50 in his 
pocket. He sold everything he had to come to 
Australia, and it broke his heart to think of his wife 
and three children he had left behind. 
However, he was doing this for his family, and he 
worked three jobs until he had enough money to 
fly them all over to join him. From that point on, he 
and his wife, Khumbu, worked tirelessly. As 
registered nurses, they worked multiple jobs at 
various hospitals across Sydney, often barely 
seeing each other between shifts. 
In a few years, they had saved enough to buy their 
own place, and Sanders was committed to giving 
his kids a stable place to call home. A few years 
after that, they had saved enough to buy their first 
investment property – negatively geared and a bit 
of a dud in hindsight. 

   “I had to sell everything we had just to afford the 
flights. Not only did I leave my family behind, I left 

them with nothing.”

However, it was the beginning of a journey with 
real estate, and in 2013 Sanders saw Dymphna 
Boholt talk at a one-day event, and was 
immediately impressed with her down-to-earth 
approach to property investing. 
Using the strategies on offer through ILRE, 
Sanders was able to begin an incredible run of 
deals. In six years, he has bought 14 properties, 

delivered almost $1 million dollars in profit, and 
created $60,000 a year in passive income. 
Not only that, with other members of the ILRE 
community noticing his amazing results, Sanders 
was able to earn $120,000 as a buyer’s agent last 
year alone.
Looking back, Sanders is incredibly grateful for the 
opportunities he has received, and for the life that 
property investing has made possible. 
This is how his dream became a reality.

Deal 1: New build, new beginnings 
Having thrown himself into the education modules, 
Sanders was keen to gain experience with building 
and development, and his first deal was a new-
build property in Western Sydney. Picking the land 
up for a bargain and building cheaply, Sanders was 
able to sell this one for a profit of $265,000 … 
which made the small cost of the ILRE training 
seem like a real bargain!

Deals 2 & 3: Off-the-plan, off the beaten 
track 
With the confidence to invest outside of their own 
back yard, Sanders bought off-the-plan 
townhouses in Townsville and Newcastle. While 
this is a little outside Dymphna’s playbook, these 
have been solid investments and gave Sanders 
useful experience in assessing development 
potential. 

 “When I came to Australia I was worth $50. Today 
I am worth $1.5m. It’s been an amazing journey.”

Deal 4: Stack ‘em up 
Sanders’ training had shown him that there was 
often value in stacking different strategies 
together, and so for his next deal Sanders bought 
a run-down block on a large piece of land. Doing a 
cosmetic renovation on the house and adding a 
separate downstairs flat, Sanders was able to 
quickly flip the property on for a profit of $143,000.  

Deal 5: Falling in love 
It was Sanders’ next deal that gave him a taste for 
what was to become his favourite investing 
strategy – finding large blocks in infill 
development areas, and adding multiple 
townhouses. 
Finding a large block on Sydney’s south coast, he 
purchased the property for $425,000, spent 
$900,000 on building three units on the site, and 
sold them all for $1.8 million, or a profit of 
$500,000. 
It’s easy to see why Sanders came to love deals 
like this so much.
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Deal 6: Accumulation phase 
Sanders then bought a property for $265,000 and 
spent $10,000 on a quick renovation. When done 
he had the property valued at $400,000, delivering 
some very handy equity to work with. 

Deal 7: Take it across the border
Sanders then decided to take his strategies to 
Queensland, dividing a large block in two and 
putting a five-bedroom house on each block. He 
sold one house for $875,000, and rents the other 
one out as a boarding house for a positive cash 
flow return of $24,000 a year. 

Deal 8: Another keeper
Sanders has another development deal in the 
pipeline, building a four-bedroom duplex in Albion 
Park, Sydney. This will deliver $250,000 in profit if 
he decided to sell, but since it will be positively 
geared to the tune of $15,000 a year, Sanders will 
hang on to this one. 

Deals 9 & 10: Joint ventures
Members of the ILRE community were so 
impressed with the deals that Sanders was pulling 
together, that they approached him to go into joint 
ventures with them. 

Coming on board as money-partners, where they 
provide all of the finance, the first deal will give 
Sanders a 50% share in a $280,000 profit, and the 
second a 50% share in a $320,000 profit.  

The start of a legacy
Sanders has now gone from working three jobs to 
working just three days a week, with plans to phase 
out working altogether in 2020. Sanders also knows 
that he and his family’s future in Australia is now 
secure, and they finally have the freedom to live the 
life they were always dreaming of.
Watch the full session of how Sanders did 14 
properties in six years – turning dream and drive 
into millions by clicking the link below or going to 
https://youtu.be/jpyUZHuOUtI 

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal investment 
adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This is the student’s 
story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna Boholt. Individual 
positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change on a daily basis.

DEVELOPMENT INFILL SITE – SOUTH 
COAST – MULTIPLE STRATEGIES
Purchase Price   $425,000
Total Building Costs  $1,300,000 
Sale Price   $1,800,000
Profit / Equity  $500,000

BRISBANE INFILL SITE – 
MULTIPLE STRATEGIES
Purchase Price  $795,000
Sold 1 house  $875,000
Keep 1 House Rent Room by Room  $1080/week
Positive Cashflow $24,000pa

POST-DYMPHNA RESULTS VALUE DEBT EQUITY SOLD CASHFLOW
GLENWOOOD – PPR $1.25M $750K $500K KEEP $0
GRANNY FLAT $120K $100K $20K KEEP $12K
GOROKAN $400K $180K $220K KEEP $5.7K
CAMP HILL $875K $620K $255K KEEP $24K
TULLIMBAR $1.05M $800K $250K KEEP $15K
TOWNSVILLE $465K $260K $205K KEEP $2.7K
JORDAN SPRINGS – – – $715K –
JESMOND – – – $357K –
MARKS POINT – – – $718K –
ALBION PARK RAIL – – – $1.8M –
TOTAL	 $4.16M	 $2.71M	 $1.45M	 –	 $60K

https://youtu.be/jpyUZHuOUtI
https://youtu.be/jpyUZHuOUtI
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M Y  S P E C I A L  G I F T  TO  YO U

A Free 45min 
Consultation 
With An ILRE 
Coach!
THANK YOU for reading The Great Wealth Rebound Of 2021.  I hope the 
insights it gives you will inspire you to act quickly to take advantage of the 
unprecedented property boom I predict is coming.

If you read Sanders’ absolutely incredible story and want to potentially 
achieve similar results with your investments, but are not sure if I Love Real 
Estate is for you, I am offering you a unique opportunity of a one-on-one 
FREE Consultation with one of my coaches!

In this 45 minute FREE consultation you can discuss your current 
circumstances as well as your hopes and dreams for the future.

And most importantly you can ask all the questions you may have about all 
the I Love Real Estate programs on offer.

I’ve got a couple of my Coaches to set aside some appointment time for you 
– I think it will fill fast, so be quick to get the date and time you prefer. I 
apologise in advance if bookings are full or this offer has ended.

Contact Knowledge Source on (03) 9490 8888 if you miss out. 

Thanks,

TO SECURE YOUR SPOT CLICK THIS LINK

http://bit.ly/38W26fa
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The External 
ACCOUNT 

While household balance sheets are looking very healthy, the national 
balance sheet is looking very healthy as well. 

In fact, we’re in the middle of a massive income boom, thanks to an emerging 
commodity supercycle. If that’s what is happening, it will have huge implications 
for the Aussie economy – since we’re such a commodity powerhouse. 

And remember, the last mining boom lit a fire under house prices in a major way. 

It is true that commodity prices have spiked this year.
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The real question is whether this is a temporary lift, in the normal boom and 
bust range of commodities, or does it represent a paradigm shift to a new reality 
(i.e a supercycle). 

Basically, many market economists, like JP Morgan, reckon we’re on the cusp of 
an epic supercycle:
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The world is likely to have entered its fifth “commodity supercycle” since the start 
of the 20th century, according to high-profile US JPMorgan strategist Marko 
Kolanovic, with economic conditions and policy expected to drive a sustained 
upswing for natural resources.

“We believe that the last supercycle peaked in 2008 (after 12 years of expansion), 
bottomed in 2020 (after a 12-year contraction) and that we likely entered an 
upswing phase of a new commodity supercycle,” he argues in new research.

What’s the argument here?

There are four things folks like JP Morgan are pointing to:

1.  First is the rebound out of the Covid lockdown (underpinned by massive 
infrastructure spending) and the coming economic boom, driven by super 
cheap money the world over. 
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2.  Second is the risk of inflation. Typically commodities, being real, do well in 
inflationary environments. As the currency devalues with inflation, the price 
of real things increases relatively. During the oil shock of the 190s or after the 
dot-com bust, commodities performed very well. 

3.  Third, commodities are very cheap relative to shares right now, and 
that should correct one way or another. Either share prices correct, or 
commodity prices lift, or some combination of the two. 

  “Commodity super cycles tend to occur after periods of loose central bank 
policy and run for about a decade,” said Chris Watling, chief market strategist 
and founder of Longview Economics.

  “Commodities peaked relative to equities a decade ago and now they are very 
cheap and below their levels seen in 1969 and 1998 before prior super cycles 
began.”

 

 

4.  Finally, many people suspect the Biden administration in the US might 
be on the cusp of a Green New Deal of some sort, with a push for 
renewable energy projects. This is bullish for commodities since many of 
these projects are commodity intensive – in things like copper, nickel, silver 
and platinum.
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“New projects need lead times of four to 10 years, and supply constraints will 
be tested by an aggressive spending spree,” says Michel Salden, senior portfolio 
manager at Vontobel Asset Management. “Prices for green commodities need to 
rise by at least 20-30 per cent to secure production capacity in 2025 and beyond.”

It might be still too early to tell if this is a commodity supercycle, or just a 
rebound out of the Covid crunch. 

Whatever the case though, Australian export income is going through the roof. 

 

Whether that lasts 12 months or 12 years remains to be seen.

But right now, that’s another element of our Wealth Rebound Code that has 
gone through the roof. 

Such amazing times. 
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THE MARKET CYCLE IS SOARINGTHE MARKET CYCLE IS SOARING

With the boom in Australia’s external account, we can now see that every 
element of my Wealth Rebound Code – interest rates, money supply, 
unemployment, rents, household balances and the external account – they are 
all, sometimes literally, off the charts. 

Every measure that goes into our market cycle indicator is surging right now.

Every. Single. One. 

I honestly can’t remember a time like it. 

But that’s not all. Because while the market cycle is surging, there’s a supercycle 
in full effect as well. 

Let’s look at that now. 
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Life Changed: John
This is an amazing story. John is soft spoken and 
humble. He never talks about his results with 
property, other than to say “I’m lucky enough to 
be earning six figures a year now”.  
When Dymphna Boholt asked him to share his 
remarkable story, he only agreed to open the 
books on the hope that it might inspire others. 
John grew up in the Kensington housing 
commission flats in Melbourne. They weren’t 
pretty when they were built and they haven’t got 
any better. John’s parents worked sewing clothes 
for minimum wage. As refugees from Vietnam 
with no English, it was all they could do. 
Watching his parents work so hard for so little 
inspired John to apply himself. He studied hard 
and got good grades, eventually graduating with a 
pharmacy degree from university. 
From there he got a “fairy-tale” job, working at a 
pharmacy just 100 metres from where he grew up. 
However the fairy tale soured when the pharmacy 
ran into hard times and he became redundant. He 
found himself living back at home, with just $3.67 
in his bank account. 

To make matters worse, with the wolf of 
depression lurking around his door, his girlfriend 
left him. He admits he wasn’t fun to be around in 
those darker days. 
However, it was all the wake-up call he needed. He 
never wanted to be so dependent on a single 
source of income again. After finding an ad for 
Dymphna’s program in the newspaper, he sussed 
out the training on offer and he threw himself into 
his studies. 

The Right Tools in the Right Hands
With John’s work ethic and natural optimism, the 
strategies he learnt with Dymphna became a 
formidable weapon. 
He started small, with a three townhouse 
subdivision, but from there, there was no looking 
back. 
Over the next five years, through a clever use of 
subdivision and small-scale development, John 
built a massive real estate portfolio. When current 
developments are complete he is expecting to 
have 42 properties, $8M in equity and up to 
$300,000 a year in passive income! 

Deal 1: The Three Townhouse Appetiser
John’s first deal took a while to land, but was 
relatively straight forward. He bought a property in 
regional Victoria for $480,000. He subdivided the 
property into two, renovated the front house and 
built two townhouses on the back. With an end 
value of $1.5M, and earning $1,300 a week, the 
property earns John $20,000 a year in passive 
income, and gave him $700,000 equity to work 
with. Remember, this is just the beginning!

“At the start it feels daunting and scary. You think, 
‘Why aren’t I getting results?!’ But you’ve got to 

keep your head up.”  

DEAL 1: 3 TOWNHOUSE SUBDIVISION
• Purchase Price: $480,000
•  Strategy: Renovate front, build 2 at back
• End value: $1,500,000
• Rent: $1300 pw
• Cash flow: $20,000 pa
• Profit: $700,000

DEAL 2: DOUBLE BLOCK
• Purchase Price: $335,000
•  Strategy: Demolish, build 20 apartments
• End value: $5,000,000
• Rent: $5200 pw
• Cash flow: $80,000 pa
• Profit: $2,050,000
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Deal 2: Right place, right time
In 2012, John got a call from the Ray White 
agency. He had once asked them about a rental 
valuation for a property he already had in the area. 
They were calling him to let him know the property 
next door was coming on to the market. It was 
going to auction the next day.
John knew that having a side-by-side deal would 
give him lots of potential and since he was market 
ready through Dymphna’s training, he showed up 
to the auction and bought the property for 
$335,000. 
Luck then smiled on John. Since the properties 
were close to a shopping centre, the council 
changed the zoning to high-density. 
Where John had been talking to his architect about 
eight townhouses, the architect said he could fit a 
full 20 properties on the site!
That was exactly what John did, demolishing the 
property and building 20 units. With an end value 
of $5M, renting for $5,200 a week and providing 
$80,000 pa passive income, John has managed to 
keep all 20 properties for an equity lift of $2M.

Deal 3: John Comes to the City
With a war chest to work with, John then set his 
sights on metro Melbourne. He bought a large site 
for $400,000 that he felt had potential. All the 
architects he spoke to were telling him he couldn’t 
get more than two townhouses on the lot. 
However, John wouldn’t settle for two. So he 
looked up the council plans and found the 
architect in the area that was building the kind of 
thing he wanted to build. John called the architect 
up, who straight off the bat said, “Yep, no worries. 
We can get three on there.” Those three 
townhouses are now worth $1.8M, delivering an 
equity gain of $650,000.

Deal 4: Working like Clock-work Now
Staying in metro Melbourne, John’s next deal was 
bought off-market from someone working fly-in 
fly-out, with a long settlement. This long 
settlement gave John space to get a large 
development going, building five townhouses on 
the block for an end valuation of $3.25M, and an 
equity gain of $750,000.

Deal 5: Why Not Ten?
John then found two neighbouring blocks for sale 
in Metro Melbourne, listed with two separate 
agents. He knew that there was enough room for 
ten townhouses on the blocks. So he purchased 
one but negotiated 30 days for due diligence in 
order to ensure that he could get the second. 
He did and those ten townhouses are now worth 
$11M, delivering an equity gain of $3M. 

Deal 6: Why Not Another Ten?
John had found a development site off-market 
with enough room for another ten townhouses. On 
a purchase price of $1.4M, he negotiated a twelve 
month settlement. 
However, CBA withdrew finance on him at the last 
minute, with just weeks left to settle. John called 
the owner immediately and apologised for the 
situation. She was OK with it, but needed $500,000 
for the place she was moving into.
John offered to write her a cheque for $500,000 
and settle the rest as soon as he could. He was 
getting the property 30 per cent under market so 
he didn’t want to let it go. This sent his lawyer into 
conniptions, exchanging so much money without 
any security in return (and as Dymphna points out, 
there are other ways of doing these things).
However, John believes in the good in people and 
this deal worked out for the best. By best, we 
mean an end value of $4.2M on 10 townhouses 
and a $800,000 equity gain. 

DEAL 3: 3 TOWNHOUSE 
DEVELOPMENT
• Purchase Price: $400,000
•  Strategy: Develop 3 townhouses  

to rent 
• End value: $1,800,000
• Cash flow: $5,000 pa 
• Profit: $650,000 

DEAL 4: 5 TOWNHOUSES 
MELBOURNE
• Purchase Price: $1,350,000
•  Strategy: long settlement, 

off-market, develop 5 townhouses
• End value: $3,250,000
• Profit: $750,000

DEAL 5: 10 TOWNHOUSES 
MELBOURNE JV
• Purchase Price: $2,650,000
•  Strategy: Double block, JV develop 

10 townhouses  
• End value: $11,000,000
• Profit: $3,000,000
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Deal 7: The Power of Half An Hour
John then found out the neighbouring property 
was coming on the market. He was volunteering in 
Malaysia at the time, but he called his architect to 
see how many townhouses he could get on the lot. 
He said 10 and that would work. It was a five-
minute call.
He then called his mortgage broker. Could he get 
finance? Yep. Another five-minute call. 
He then called the real estate agent. Could he get 
a six-month settlement and a 5 per cent deposit? 
No worries. 
Finally he called his parents and asked them to go 
to the auction on his behalf. They agreed. 
In just half an hour he lined a great deal that will 
deliver the kind of results that John is used to. 

A Believer in Education and  
Empowerment
John is now determined to give back to his 
community. He has created his own scholarship 
fund to help disadvantaged kids at his old high 
school. He is also the first Australian president of 
the International Pharmaceutical Federation. 

John’s results are truly an inspiration to people – 
no matter where they start. In just five years, John 
has built a 42 property portfolio. This provides him 
with an income of $300,000 a year.
To a large extent, John’s easy going and optimistic 
nature has created his own luck. However, it was 
the skills and training he received from Dymphna 
Boholt and the ILRE community that meant that he 
was ready to strike when opportunity knocked.
And as John’s mentors can attest, it couldn’t have 
happened to a nicer guy.

Watch the full session of how John built a 
$300,000 pa passive income stream in just five 
years by clicking the link below or going to 
https://youtu.be/N6Pr6uJWj6U

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal investment 
adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This is the student’s 
story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna Boholt. Individual 
positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change on a daily basis.

PHARMACY BUSINESS 
MELBOURNE
• Purchase Price: $1,200,000
•  Strategy: vendor finance, below 

MV, indefinite lease, off-market buy
• End value: $2,200,000
• Cash flow: $300,000 pa
• Profit: $1,000,000

DEALS 6&7: 10 TOWNHOUSES 
MELBOURNE
• Purchase Cost: $1,060,000
•  Strategy: Knockdown and build 

triplex
• Build Costs: $1,640,000
• End Value: $4,050,000
• Profit: $1,350,000

JOHN NGUYEN TRUST 
SCHOLARSHIP
John created his own scholarship 
fund to help disadvantaged kids at 
his old high school. Felix, the current 
scholarship winner, dreams of 
studying bio-medicine at University.

“You’ve got to speak to the Universe and make your intentions really clear.”

PRE-DYMPHNA

PROPERTIES	 1 
EQUITY		 $35,000 
CASH	FLOW	 $30,00PA

POST-DYMPHNA

PROPERTIES	 EXPECTED	42 
EQUITY		 $8,000,000 
CASH	FLOW	 $300,000PA

https://youtu.be/N6Pr6uJWj6U
https://youtu.be/N6Pr6uJWj6U
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The
SUPERCYCLE 

So at the same time as the market cycle is surging, we’re also at a unique 
stage of the Land and Credit Supercycle, which is going to act as an amplifier 

on the booming market cycle. 

Now this stuff isn’t well understood, even in the economics profession. 

But it draws on intellectual heritage that began with the mathematician William 
Gann at the turn of the 20th Century. Gann used his mathematical insight to 
effectively predicted the Great Depression. 

It was forgotten for a while, but was uncovered again by Fred Harrison, who used 
it to predict the GFC – a full 5 years in advance! 

And lately its being championed by Phil Anderson, an economist who actually 
came from Australia but now lives in London. (Go Aussie!)
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LEADING THINKERS IN CREDIT CYCLE THEORYLEADING THINKERS IN CREDIT CYCLE THEORY

         William Gann        Fred Harrison                   Phil Anderson

I won’t bore you with the technical details, but the basic gist of it is that the 
credit market works in roughly 18 years cycles. 

This comes out of the way we collectively and aggregately structure our loan 
repayments. The credit market, in turn, drives every thing else, particularly asset 
market. 

What’s really interesting about this though is that it’s done a very good job of 
predicting every boom and bust all the way back to 1800!

The price data we have from way back then isn’t very good. 

But if you look at the oldest and most reliable data set we have – the sale of US 
public land – you can very clearly see the boom-bust cycle in action.

US Land Sales, 19th Century
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In most recent times, Phil Anderson has broken down the 18 year cycle even 
further, identifying recurring mid-point slow-downs and renewed expansion 
phases.

18 YEAR REAL ESTATE CLOCK18 YEAR REAL ESTATE CLOCK

When we plot the clock out over time, we get something that looks like this:

 
So you can see there, there’s a recovery phase, which lasts for around 7 or so 
years. There’s a mid-cycle slow-down, which can last for up to 18 months. 
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That’s followed by an explosive phase as the credit dynamics kick into full gear. 

However, that soon becomes excessive, and we move into a recession phase, 
which lasts for around four years. 

Now what’s interesting about this is when we map it against what’s going on 
right now. 

If we take 2010 as our starting point, which was the bottom of the GFC, then it 
looks something like this. 

Current Credit Cycle
 
That actually lines up with things pretty well, particularly if we’re talking about 
Australian house prices. 

They enjoyed a strong boom run between 2010 and 2018, before peaking a 
falling 10% or so over the following 18 months. 

So that’s a classic recovery phase and a mid cycle slow down. 

Coming into 2019 and 2020, we were seeing prices start to life, and as 2020 
opened, most economists were predicting double-digit growth for the property 
market.

Then Covid hit. 
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Covid threw a spanner in the works and disrupted the normal operation of the 
credit cycle. 

However, the credit cycle dynamics are still in play. 

In the background, there is an explosive phase just waiting for its time in the sun. 

And my bet is that once the dust has settled and Covid has been put to bed, the 
credit cycle will reassert itself, and the explosive phase will begin in earnest. 

When you combine that with the surging market cycle, that should all deliver 
one of the most spectacular bull runs in Australian house price history. 

It should see Australian house prices post massive gains, all the way through to 
2025-26. 

But I promised you I would show you some projections of how that might 
play out, and show you what some of the leading experts in the country are 
predicting right now. 

Yep. Let’s go there. 
 



77

T H E  G R E AT   W E A LT H  R E B O U N D  O F  2 0 2 1

Life Changed: Julie
Julie made $237,000 and gave her family hope 
again.
Julie had lost money on property in the GFC, and it 
was a case of once bitten, twice shy. With a 
divorce, a drug addicted daughter and a grandson 
to look after, Julie needed to step up and save her 
family. With the right property training, she was 
able to do so. Here’s how.   
Julie and her husband bought two house and land 
investment packages in Perth in 2006. When the 
GFC hit and smashed the Perth market, Julie and 
her hubby had to bunker down and ride out the 
storm. They sold one of those investment 
properties for a loss, and moved into the other 
after selling the family home. It was a bitter 
experience, and one that almost put Julie off 
property investing for good. 
To make matters worse, Julie’s teenage daughter 
started mixing with a bad crowd, eventually 
becoming addicted to drugs, fleeing north to 
Karratha and leaving her two-year old son behind, 
Julie knew she had to step up. She wanted to be 
able to care for her grandson, and to be there for 
school pick-ups and drop-offs.
Her day job wasn’t going to give her that flexibility.
And so she came back to property investing, 
although this time she committed to doing it 
properly, signing-up to study with the ILRE 
community.  

  “When my daughter got tangled up in drugs, I 
needed to be there for my grandson. I never could 

have done it if I was still working a day job.”

This opened her eyes to what was possible, and 
she found an investment strategy that made her 
feel safe: quick renovation flips, often working with 
joint-venture partners. 
These strategies allowed Julie to get in and out of 
the deals very quickly – sometimes in as little as 
four weeks. 

This gave the market no opportunity to move 
against her as it had done during the GFC. 
It also meant that Julie could stick to Perth, a 
market she knew well. And since she was creating 
her own profits, she could still make money, even 
though the Perth market overall has not done well 
in recent years. 
This strategy gave Julie the control she was 
looking for. 

 “I needed a new strategy. Something I could do 
without much money, but that allowed me to get 

out of the rate race.”

Since joining ILRE, Julie has now done eight 
renovations, creating $237,000 in profit for herself. 
This new income stream has given her the ability 
to quit her day job and be there for her family.
However, Julie says that it has been amazing to 
offer her family a different kind of role model, 
demonstrating that you can take charge of your 
life and make it what you want. Julie’s daughter 
has now cleaned herself up and moved back 
home, and following her mother’s inspiration, has 
started her own horticultural business. 
Here are some of the deals Julie did to make this 
transformation possible. 

Deal 1: A diamond in her backyard
Julie had been hunting around Perth, when one of 
her real estate contacts proposed a deal. The 
owners of a property in Queensland wanted to be 
rid of the house, so Julie put in a quick offer of 
$360,000, which was accepted. 
She then did a low-budget renovation. No new 
kitchens or bathrooms – just a good lick of paint 
and a polish of the floorboards. The renovation 
cost just $17,000, but Julie was able to sell it on 
for a $37,000 profit just four weeks after she 
purchased it. 
Not bad for a month’s work. 

Deal 2: Distressed sale
Next, Julie found a property with an owner who 
was on the brink of bankruptcy.  Julie gave him 
$20,000 to just walk away, letting her take over the 
mortgage and pay off the various debts to the 
council, the electricity company, and so on. 
Spending another $25,000 on a quick renovation, 
Julie sold the property on for a profit of $100,000. 
Again, in just four weeks. 

“We paid him $20,000 to walk away,  
and we took over the mortgage.”
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Deal 3: Cheap Character Cottage
People started to take notice of what Julie was 
achieving, and someone approached her to help 
her do a deal. This woman had money to work 
with, but was time poor, so she wanted Julie to 
find and execute the deal. 
They purchased a property for $230,000, spent 
$23,000 on a renovation, and sold it again for a 
profit of $23,000. Julie describes that as ‘quite a 
small profit’, but again, it’s pretty good return for 
just four weeks’ work. 

Deal 4: The house is trashed
The next property she picked up as a mortgagee-
in-possession, and the place had been trashed – 
there was graffiti on the walls and all the windows 
had been smashed in. However, it was in a good 
neighbourhood, so she was able to turn a profit of 
$39,000 in 12 weeks. 

Deal 5: So many cats!
With more people wanting to enter into a JV with 
her, Julie found an estate that was practically 
uninhabitable, as the previous owner had eight 
cats. 
She picked it up for a song, renovated it, and solid 
it six weeks later for a profit of $63,000. 

“He had eight cats in there and it stunk to high-
heaven. But it meant we got it for just $130,000.”

The Rock A Family Can Rely On
There are more deals we could outline, but you get 
the gist. Julie has found a strategy that works for 
her and her JV partners. And she’s achieved this 
while holding her family together and being the 
rock her daughter and grandson could rely on. 

Watch the full session of how Julie made 
$237,000 and gave her family hope again by 
clicking the link below or going to https://youtu.
be/XvBuKYtmZSQ

RENOVATION NO. 2 (JV)
Renovated and sold in 4 weeks 
Bank valuation  $153,000
Renovation & other costs  $60,000
Sale price  $320,000
Profit (Split 50/50 with JV partner) $100,000

RENOVATION NO. 5 (JV)
Bought, renovated and sold in 12 weeks 
Purchase price  $257,000
Renovation cost  $82,000
Sale price  $409,000
Profit  $39,000

PRE-DYMPHNA PROPERTY  VALUE EQUITY
SECRET	HARBOUR	 $220,000	 $95,000

POST-DYMPHNA PROPERTY  VALUE EQUITY 
SECRET	HARBOUR	 $390,000	 $190,000
MY	SHARE	OF	PROFITS	FROM	8	RENOVATIONS	 	 $237,000

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal investment 
adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This is the student’s 
story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna Boholt. Individual 
positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change on a daily basis.

https://youtu.be/XvBuKYtmZSQ
https://youtu.be/XvBuKYtmZSQ
https://youtu.be/XvBuKYtmZSQ
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M Y  S P E C I A L  G I F T  TO  YO U

A Free 45min 
Consultation 
With An ILRE 
Coach!
THANK YOU for reading The Great Wealth Rebound Of 2021.  I hope the 
insights it gives you will inspire you to act quickly to take advantage of the 
unprecedented property boom I predict is coming.

If you read Julie’s incredible story and want to potentially achieve similar 
results with your investments, but are not sure if I Love Real Estate is for 
you, I am offering you a unique opportunity of a one-on-one FREE 
Consultation with one of my coaches!

In this 45 minute FREE consultation you can discuss your current 
circumstances as well as your hopes and dreams for the future.

And most importantly you can ask all the questions you may have about all 
the I Love Real Estate programs on offer.

I’ve got a couple of my Coaches to set aside some appointment time for you 
– I think it will fill fast, so be quick to get the date and time you prefer. I 
apologise in advance if bookings are full or this offer has ended.

Contact Knowledge Source on (03) 9490 8888 if you miss out. 

TO SECURE YOUR SPOT CLICK THIS LINK

http://bit.ly/38W26fa
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What the
BOOM WILL LOOK LIKE
 

Ok, so the Wealth Rebound Code is telling us we should expect an epic surge 
in property prices, but let’s put some numbers on it.

THE RBA TAKES A STABTHE RBA TAKES A STAB

First up, let’s go to the RBA – the premier economic institution in the country. 

Earlier in the year the RBA got hit with a Freedom of Information Request. 
Journo’s wanted to know if the RBA thought super low interest rates would spark 
a property price boom. 

(TLDR: they did.)
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Confidential analysis by the Reserve Bank of Australia suggests house values could 
jump 30 per cent over three years if borrowers believe the cut in interest rates is 
permanent.

The RBA is on alert for ultra-low borrowing costs inflating a credit-fuelled asset 
bubble and financial regulators are ready to act if necessary, but so far the central 
bank believes lending standards are prudent.

An internal RBA document released on Friday in response to a Freedom of 
Information request says the biggest risk to the economy was high unemployment, 
and that stronger household balance sheets from low rates could help counteract 
the danger.

RBA staff analysis conducted in November said the $200 billion in ultra-cheap 
loans to commercial banks, government bond buying and the 0.1 per cent interest 
rate would assist the recovery from the COVID-19-induced recession.

A rise in the price of houses and other assets such as shares would increase 
household wealth, improve household cash flow, lift consumer spending and 
stimulate business investment, the bank’s economists noted in an internal briefing 
note dated November 23.
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The analysis noted that a permanent 1 percentage point cut in the overnight cash 
rate would increase real house prices 30 per cent after about three years, the RBA 
noted.

Totally. 

Blind Freddy could have told you that super low interest rates and a massive 
money printing program would lead to a house price boom. Of course it would. 

Is 30% reasonable?

Totally. It’s easily doable. It could easily be more, based on the modelling I’m 
looking at. 

WHAT DOES THE CBA RECKON? WHAT DOES THE CBA RECKON? 

But if the RBA reckons 30%, what do the market economists reckon?

I get a bit of access to some insider info every now and then. Not that I’m an 
insider. I have a mole. 

But that mole turns up some gold from time to time. 

So let’s have a look at what CBA’s internal model says about the outlook for 
prices. 

The model says, “I’m so hungry. But I look good in jeans. And property is going to 
boom!”

No, it’s a mathematical model. 
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And it charts out like this. 

So the model is telling us that prices are very quickly going to go double-digit, 
and stay there through 2021. 

That’s a boom. 

It’s the biggest boom since just before the GFC. It even leaves the 13/14 mining-
boom driven boom for dead. (Did I mention there’s a mining boom this time 
too?)

There’s actually not even much speculation here. CBA’s model does a very good 
job of predicting the near future, because it’s based on things that are pretty 
reliable indicators – finance, auction clearance rates, things like that. 

So they reckon there’s a boom coming. A major boom. (Not that that’s news to 
anyone reading my blogs.)

What’s interesting though is that CBA reckon that there’s even some upside risk 
to this scenario. 
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The boom could be even bigger:

The key upside risk to our forecasts is sustained exuberance combined with FOMO 
(’fear of missing out’) which could generate a turbo-charged rise in prices. Indeed 
we consider this to be the biggest risk to our forecasts given the demand impulse 
from interest rate cuts, the level of interest rates relative to the rental yield and 
the recent spike in momentum indicators. History shows that prices can rise very 
quickly when the housing market is on a roll. 

Indeed it may turn out to be the case that the growth profile for price outcomes 
over the next two years ends up more front loaded than our current projections.
A second upside risk is any further policy changes to boost housing demand such 
as first-home-owner grants or lower stamp duty (to domestic or foreign buyers). 
This looks unlikely, however, given the current state of the market.

Finally, if the RBA do not remove or increase the target yield on the 3yr Australian 
Government bond that would mean that fixed rates are unlikely to drift higher in 
H2 2021 and 2022 as we expect. However, the risk overall of interest rates being 
lower than we expect is small given the cash rate is at the effective lower bound, 
the economy is on an entrenched recovery path and negative interest rates 
remain, “extraordinary unlikely”. 
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And their concluding thoughts are something every investor should print out 
and stick to the fridge right now. 

Monetary policy and more specifically the cost of money impacts all asset markets, 
including housing. The reason that asset prices, including dwelling prices, can 
seemingly decouple from the economy comes down to largely one thing – central 
bank policy and changes in the cost of money.

Yup. 

And in case you forgot, this chart shows us the pace of money growth speeding 
up, all thanks to the RBA’s printing press:

 

Forget what you know. 

This boom will be one for the ages. 
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Get Ready For
THE REBOUND
 

Hopefully this gives you some sense of what we’re in store for. The Wealth 
Rebound Code is pointing to some epic conditions, and some explosive 

property price growth over the short to medium term.

I’ve been active in the market a long, long time now, and I honestly can not 
remember a time like it. 

We have never seen conditions line up like this before. And I seriously doubt we 
ever will again. 

And if that’s the case, the question then really is, what are you going to do about 
it? 
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If my modelling is correct, and house prices are about to launch, are you really 
going to sit on the sidelines for this property boom too? 

No, the time is now. This is the opportunity of a lifetime. It’s time to grab it. 

MY 10-POINT ACTION PLANMY 10-POINT ACTION PLAN

Here’s my 10-point action plan to prepare for what I think is going to be the 
wealth building opportunity of a lifetime. 

1. Get your taxes sorted

You need to get market-ready now. So get your taxes sorted. Get everything in 
place that you’re going to have to show your mortgage broker or bank. That’s 
number 1. 

2. Look at refinancing

Interest rates have fallen substantially, and banks still want your mortgage 
business, so shop around. Make sure you’re getting the best rate possible. (I’m 
actually suggesting that my students book in a full strategy session with our 
financial planning partners, but your own home loan is always the first port of call.)

3. Renegotiate

If you’re in the middle of a project – even just a reno on your own home – take 
a look at your contracts and agreements. Everything is changing right now, and 
prices are fluid across the supply chain. Get your expenses down if you can. 

4. Get clear on your strategy

Decide now what you’re going to focus on. Don’t hit the market with the idea of 
“I’ll just see what opportunities come up.” Decide now if you’re going to go in for 
reno and flips, or subdivisions, or town-house builds, or whatever. Get a game 
plan in place and stick to it. 
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5. Get educated

Where are the gaps in your knowledge? Anticipate what research your chosen 
strategy will require, and do it now. But don’t reinvent the wheel. Learn from 
people who already have runs on the board. 

6. Pick your market

Once you have your strategy in mind, start thinking about what geographic areas 
are going to offer up the most opportunities. We have a detailed process called 
‘grid variance analysis’, but essentially you want to be looking at industry growth 
and population flows, as well as income levels and housing preferences. 

Start researching locations to identify hot-spots for your chosen strategy. 

7. Get you’re A-Team in place 

Professional property investors don’t do everything themselves. It’s just too 
slow. So find your A-Team. Strike up a relationship with a mortgage broker 
and a conveyancer. Find a planner if you need one. Source builders and other 
contractors if you need them. Put your team together now. 

8. Buddy up

We all need ‘mates in the market’ – people we can share the journey with. We 
all need people we can bounce ideas off and consult for advice. If your romantic 
partner is up for doing that, great. If not, find a buddy and start talking over 
strategies now. 

9. Go hard

Through the lock-down phases, and as the thin market starts giving us some 
false indications of price momentum, sellers are going to be skittish. Negotiate 
hard and be prepared to wait for the perfect deal. 
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This market is going to throw up a lot of opportunities. Be prepared to wait for 
something that ticks all your boxes. 

10. Have fun and do your best!

Alright, that’s a wrap. I hope that all the information I’ve shared with you gets you 
excited and has opened your eyes to the opportunities that are here right now. 

Wishing you all the best with your journey, wherever it takes you.

Dymphna Boholt
Sunshine Coast

To find out more call (03) 9490 8888 or go to www.iloverealestate.tv to register 
for our next FREE Webcast where you’ll discover the strategies, techniques, 
structures and support you need to successfully invest and prosper from 
Australian real estate.
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Life Changed: Melissa & Phil
These two are so inspiring. I hope you get to meet 
them one day. With $80,000 a year negative cash 
flow bleeding them dry Melissa and Phil knew 
something had to change.
Melissa and Phil always had businesses. They 
liked to keep busy, but working seven days a week 
to keep the businesses going was getting too 
much and they began to look for other solutions.
They already had several industrial properties and 
a couple of poorly performing houses in regional 
Victoria. The losses on the properties had become 
hidden in their business expenses. 
It wasn’t until they saw Dymphna live that they 
took a closer look at their numbers and realised 
that they were being bled dry by these properties.
In addition to negative gearing they had also made 
many of the common mistakes investors make: 
trust issues, properties in their own name, 
incorrectly set-up self-managed super fund...
They realised that the best place to start was with 
what they had.

Deals 1 & 2: Manage your managers
The two under-performing investment properties 
they owned had been left to rack and ruin, with one 
of them untenanted and the other with under 
market rent.
They took Dymphna’s advice about managing the 
managers and cut better deals, putting up the rent 
on one and, after a quick reno, getting the other 
one tenanted. Both properties came with stricter 
contracts about how the properties were to be 
managed. Both now are positive cash flow and 
being properly maintained.

Deal 3: Modular Import in the NT 
Another property they owned in Northern Territory 
had a large back yard which was under-utilised. 
Melissa and Phil began to explore modular options 
to build a self contained dwelling in the rear to 
create extra rent. This modular build created $14K 
passive income on a property they already owned!

Deal 4: Industrial land Storage Units 
The two side by side industrial blocks which were 
doing nothing but costing them money became 
the next topic of discussion. After some 
investigation they found that flexible storage 
sheds were needed in the area and once built and 
rented out, this one move transformed an empty 
block that was costing them -$46K a year into a 
sought after industrial property making them $40K 
a year.

Deal 5: Parma & Pot Pub 
While they were developing a plan for the other 
block next door they found a pub for sale in 
country Victoria. Melissa had been watching this 
one for a while and knew that at the right price it 
would be a great deal with plenty of upside.

COUNTRY VICTORIA UNITS SMALL 
RENOVATION  
Painted, freshened and fixed inside and out. 
Original cost:  $115,000  
New rent after reno:  $270 p/w 
Positive Cash flow  over $13,000 pa 

MODULAR SELF- CONTAINED DWELLING IN 
THE NT
Under-utilised large back yard. 
Property Rent:  $53,820 pa
Cash flow Positive  $14,226 pa
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They got the pub in the end for $100K less than 
the reserve and it turned out to be cash flow 
positive from day one. The property came with a 
tenant (the publican) and in the renegotiation of 
the lease they took control of the backyard, which 
was unused. 
Eventually Melissa and Phil will build units and a 
drive through bottle shop in the back yard, the 
intention being that someone else will run the 
business. The pub also comes with 11 guest 
rooms which they may turn into a separate 
business at some point.

Deal 6: Guest house conversion
They decided that they had a knack for this kind of 
deal so they landed themselves a guesthouse in a 
small country town
The guest house was ugly and in desperate need of 
a renovation. By this stage Melissa and Phil had 
earned a bit of a break so they arranged for all the 
works to be done while they were on safari in Africa. 
They returned to launch their newly refurbished 
guest house and complete the last details to get the 
bar open so they could serve drinks.
In addition, the guest house came with an 
attached laundromat. They’ve added a few extra 
machines and opened it 24/7. Now it makes 
around $160 a day profit and that’s not even 
counting the fact customers now drop their 
washing off and head into the guesthouse bar for 
a coffee or a wine while they wait. 
Previously customers had to go across the road to 
the petrol station for a bad coffee, needless to say 
they are loving their laundromat weekly ritual now 
and Melissa and Phil have substantially added to 
their cash flow. 

Deal 7: Deer Park Shops
The most recent deal was another deal that 
Melissa had been watching for a while. A group of 
seven shops in deer park which were very dirty and 
run down. Due to the high price asked for the 
shopping centre and the subsequent lack of 
interest, Melissa was able to negotiate harder by 
making a lower offer and a five-month settlement 
as part of the conditions.
Melissa had noticed that there were several people 
at the auction who wanted single shops but 
no-one who wanted the whole thing. They set 
about cleaning and repainting the shops, re-tiling 
some areas and generally making the place look 
like a good place to run a small business from.
Within 10 weeks they had completed their works 
and put all the shops back on the market to be 
sold at auction. Sadly no-one bid at that auction, 
however, thanks to some good planning and a 
great agent, all seven shops were sold within two 
days to small business owner occupiers.
This quick turnaround earned Melissa and Phil 
$415,000 in profit, but the real win was that they 
kept the title on the carparks and also the air 
rights to the maximum building height.
Using these air rights, they are installing four panel 
signage and solar panels. The signs will be leased 
to advertisers on five-year contracts at $15,000 pa 
per panel. The solar panels should return $5,000 
pa, so the air rights will generate an additional 
$65,000 pa. And it doesn’t end there as they are 
also seeking a development approval to build 
another three storeys above the shops.

HEATHCOTE GUESTHOUSE RENOVATION & 
CONVERSION 
Turn 7 room guesthouse into 13 room motel with a 
bar, outdoor deck area and a restaurant. 
Equity gain: $200,000 Looking to sell business. 
Maintain an $80,000 per year lease to start.

DEER PARK COMMERCIAL SHOPS  
9 BUSINESSES, 7 TITLES
Extended settlement to enable us to renovate and 
sell off before we paid for the property.    
Renovated, Marketed and Auctioned in 12 weeks. 
$400,000 profit and up to $600,000 uplift.

 “Our aim was to be $200K passive income, but we’ve ended up doubling that.”
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The one that’s in the pipeline
Using the unused piece of industrial land next to 
their storage sheds, Melissa and Phil have 
developed a new concept in industrial buildings, 
getting approval to build several factories with 
houses on top. They did some research and got 
over 1,000 expressions of interest from small 
business owners who loved the idea of being able 
to run their business from home, but need a 
warehouse.
It’s a new concept that people have never heard of 
before, so they are planning to build one to use as 
a display home/factory that people can actually 
see, feel and imagine themselves in.
It’s been a massive few years for Melissa and Phil 
but they are loving the journey, the creativity and 
especially the free time they have created for 
themselves in the process. 

Watch the full session of how creative strategies 
and out of the box investments have transformed 
Melissa and Phil’s lives by clicking the link below 
or going to https://youtu.be/E7PL4Q0VHjM

DISCLAIMER: None of the information contained within this publication constitutes, or is intended to constitute, a recommendation by the Publisher that any 
particular security, investment or strategy, is suitable for any specific person. None of the information contained in this publication is, or is intended to be, 
personalised investment advice. Investments or strategies mentioned may not be suitable for all individuals. The material contained does not take into account 
each reader’s particular investment objectives, financial situation or needs. All readers should strongly consider seeking advice from their own personal investment 
adviser based on their specific circumstances. No remuneration was offered for students appearing in this publication and sharing their story. This is the student’s 
story (approved by the students) and the timeline and details of all transactions have not been verified by Knowledge Source or Dymphna Boholt. Individual 
positions may have changed since the time of writing. Real estate investing is a dynamic vehicle. Cash flow and equity positions can change on a daily basis.

PROSPECT PLACE – WAREHOUSES  
WITH RESIDENCES
Construction date set for 2018. Will build one and 
continue from there. With over 1000 enquiries on 
the project I have no doubt.

SMALLER AFFORDABLE UNIT DEVELOPMENT 
If we keep we will make approx $200,000 in equity 
and $31,000 positive cash flow. If we strata and sell, 
we will make between $380,000 and $400,000

MELISSA & PHIL PRE-DYMPHNA 

PROPERTIES EQUITY  INCOME EXPENSES CASH FLOW

7	 $670,123	 $64,740	 $144,480	 -$79.740

MELISSA & PHIL’S PORTFOLIO 2017 

PROPERTIES EQUITY  INCOME EXPENSES CASH FLOW

10	 $3,155,795	 $433,563	 $261,418	 $172,145

https://youtu.be/E7PL4Q0VHjM
https://youtu.be/E7PL4Q0VHjM
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M Y  S P E C I A L  G I F T  TO  YO U

A Free 45min 
Consultation 
With An ILRE 
Coach!
THANK YOU for reading The Great Wealth Rebound Of 2021.  I hope the 
insights it gives you will inspire you to act quickly to take advantage of the 
unprecedented property boom I predict is coming.

If you read Melissa & Phil’s absolutely incredible story and want to potentially 
achieve similar results with your investments, but are not sure if I Love Real 
Estate is for you, I am offering you a unique opportunity of a one-on-one 
FREE Consultation with one of my coaches!

In this 45 minute FREE consultation you can discuss your current 
circumstances as well as your hopes and dreams for the future.

And most importantly you can ask all the questions you may have about all 
the I Love Real Estate programs on offer.

I’ve got a couple of my Coaches to set aside some appointment time for you 
– I think it will fill fast, so be quick to get the date and time you prefer. I 
apologise in advance if bookings are full or this offer has ended.

Contact Knowledge Source on (03) 9490 8888 if you miss out. 

Thanks,

TO SECURE YOUR SPOT CLICK THIS LINK

http://bit.ly/38W26fa




Could This Be Biggest Real Estate Boom Ever?
In this book, I’m going to show you something I normally only show my elite coaching 
students. 
I wanted to take it public because I don’t think people appreciate what an amazing and 
unusual time this is.
And people really don’t realise just how massive the opportunities are right now!
And sure, these are unusual times generally. If I hear the word ‘unprecedented’ one 
more time I’m going to throw up into my face mask. 
But economically, and especially in terms of the property market, these are incredible 
times. Just phenomenal. 
And so what I’m going to show you is a relatively straight forward formula that helps 
pull all the elements of this picture together. 
It’s something I call “The Wealth Rebound Formula.”

Published by www.iLoveRealEstate.tv

Dymphna Boholt built her multi-million dollar property portfolio 
starting virtually from scratch. Newly divorced and pregnant with 
her second child, she had little other than a burning desire to 
be financially free. Dymphna now controls a multi-million dollar 
international property portfolio and enjoys a lifestyle that most 
other people just dream about.

A qualified accountant and economist, Dymphna is dedicated to helping people grow 
both financially and emotionally so that they can enjoy financial freedom. In this book 
Dymphna shares the insights she has gained from doing it herself so you can do it too.


